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PUBLISHER’S LETTER

Dear Reader: 

You hold in your hands – or are viewing on your screen 
– the latest edition of the HREI™ Resource Guide™, 
Healthcare Real Estate Insights™ magazine’s annual 
special directory edition. But you might have noticed 
something different about this 11th annual edition of 
the HREI™ Resource Guide™ – the timing.

For the first decade of its existence, the HREI™ Resource 
Guide™ was published every year in late January. That 
seems to make sense at first. After all, the publication 

was positioned as an annual directory, so it seemed logical to publish it early in the 
year so it could be a resource throughout the calendar year.

However, as you well know, the healthcare real estate (HRE) world has changed 
significantly since we started publishing the HREI™ Resource Guide™ in 2008. Along 
with the growing prominence of the HRE sector has come an equivalent growth in the 
number of HRE conferences and events. Additionally, many of those conferences and 
events, including our own  HREI™ Insights Awards™, tend to happen during the last 
third of each year. Combined with annual strategic planning at most organizations 
during that time, as well as the usual rush to close transactions before Dec. 31, the last 
four months of each year have become very full for HRE professionals.

Therefore, in an effort to separate ourselves – and our readers – from the hectic and 
distracting final third of each year, we decided after last year’s edition of the HREI™ 
Resource Guide™ was completed that we would shift the annual publication date to 
the spring. You are now seeing the first product of that decision. The publication is a 
still a 12-month resource. But, rather than tracking the calendar year, it now spans the 
period from spring to spring. 

Another reason for the change was that we wanted to have each new annual edition 
of the HREI™ Resource Guide™ be “hot off the press” just in time for the year’s biggest 
HRE conference. That, of course, is BOMA International’s Medical Office Buildings + 
Healthcare Real Estate Conference. So we timed this, the 2018-19 edition of the HREI™ 
Resource Guide™, to be ready to be unveiled during this year’s BOMA MOB conference 
May 9-11 in Houston. Perhaps you’re reading it there!

We have received a lot of positive feedback from our advertisers about the change; 
they like the fact that there isn’t quite so much “clutter” in the HRE marketplace in the 
spring. We hope you agree.

Murray W. Wolf, Publisher

P.S. This HREI™ Resource Guide™ is also available at HREIResourceGuide.com. 
The website includes all of editorial content, as well as a searchable database of the 
directory listings. So whether you prefer a printed hard copy or the online version, we 
hope this 11th annual guide will be a valuable resource for you from now until spring 
2019.

Times have changed
...and so has the timing of this annual directory

http://HREIResourceGuide.com
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The winners of the fifth annual HREI™ 
Insights Awards™ were announced Dec. 7. 

The nine awards honored excellence in healthcare real 
estate (HRE) development and executive leadership:
■ Best New MOB (Less than 25,000 square feet), Oakland 
Medical Office Building, Oakland, Calif., Meridian. 
■ Best New MOBs and Other Outpatient Facilities (25,000 to 
49,999 s.f.), UPMC Outpatient Center, Allison Park, Pa., UPMC
■ Best New MOB (50,000 to 99,999 s.f.), Women’s Care 
Florida Women’s Health Center, Tampa, Fla., NexCore Group 
■ Best New MOB (100,000 square feet or more), HealthEast 
Clinic & Specialty Center, Maplewood, Minn., Davis   
■ Best Renovated or Repurposed Healthcare Facility, Cotton 
Medical Center, Pasadena, Calif., Meridian
■ Best New Hospital or Other Inpatient Facility, Kaiser Kearny 
Mesa, San Diego, Kaiser Permanente
■ Post-Acute & Senior Living Facilities Best New Ground-Up 
Development, Heartis Clear Lake, Webster, Texas, Caddis
■ Executive of the Year, John Thomas, Physicians Realty Trust
■ Lifetime Achievement Award, Paula R. Crowley and Louis S. 
Sachs, Anchor Health Properties
For full coverage of the awards, please see “Insights Awards 
winners announced” in the January 2018 edition of HREI™.

HREI RECOGNIZES TOP 2017 
HRE PEOPLE AND PROJECTS

ON THE RECORD

How do MOB 
monetizations 
affect physician 
satisfaction?

“We’ve done 
studies in the past 
showing that in 
most instances 
tenant satisfaction 
actually increases 
when properties are 
transferred to third 
parties.”
Philip “P.J.” Camp, 
Principal and Co-
Founder, Hammond 
Hanlon Camp LLC

HIGHER INTEREST RATES 
ARE A GROWING ISSUE

Fed signals that it might raise 
rates faster than anticipated

Encouraged  by a strengthening U.S. 
economy and increased confidence that the 
Federal Reserve will reach its inflation target 
in the near future, central bank policymakers 
have suggested the path of future rate hikes 
could be “slightly steeper” during the next 
few years than previously anticipated.

That revelation, found in the transcript 
of the March 21, 2018, meeting of the 
Federal Open Market Committee (FOMC), 
has heightened concerns among some 
healthcare real estate (HRE) investors who 
were already wary of interest rate hikes.

At that meeting, the FOMC decided 
to raise its benchmark interest rate by a 
quarter point, marking only the sixth time 
since the financial crisis of 2009 that it has 
raised rates.

The fed had previously signaled that it 
would raise rates three times this year. But 
the transcript of the FOMC meeting reveals 
that the members openly discussed the 
possibility of a four rate increase in 2018.

Of course, HRE professionals are 
keeping a watchful eye on interest rates as 
well as other relevant issues, and trying to 
assess their potential impact.

Two recent reports trying to make sense of 
the situation come from the U.S. Healthcare 
Capital Markets team with CBRE Group Inc. 
(NYSE: CBG) and the Healthcare Services 
group of Colliers International.

The CBRE report notes that rising 
interest rates have hurt the stock prices of 
the nation’s five major healthcare-focused 
real estate investment trusts (REITs), which 
typically makes them less aggressive when 
it comes to acquisitions. However, CBRE 
says “the door has opened for institutional 
medical office investors” as a result.

The Colliers report asserts that “the U.S. 
healthcare real estate sector remains on 
solid footing.” Yet it acknowledges that a 
number of challenges face healthcare and 
the HRE sector, including interest rates.

 For more informatio and to download 
copies of the complete reports, please visit 
HREInsights.com.

INDUSTRY PULSE

Is there capital 
available for MOB 
acquisitions?

“On the capital 
markets side, 
from a macro 
perspective, there’s 
more dry powder... 
on the sidelines 
today than any 
time in history. I 
think our space 
is benefiting from 
all this dry powder 
that’s looking to be 
deployed...”
Evan Kovac, 
Managing Director, , 
Healthcare Capital 
Markets HFF Inc.

Hospitals sold more medical buildings than 
they acquired last year, but not by much

A new report from the healthcare real estate (HRE) data firm 
Revista indicates that hospitals were net sellers of medical office 
buildings (MOBs) last year, but not by much.

Revista’s newly released “2017 Year End Hospital/System 
Medical Office Building Transactions Report” indicates that 
MOB sales by hospitals and health systems totaled about $2.7 
billion last year, compared with acquisitions of almost $2.3 
billion. Providers sold about 6.7 million square feet of space and 
acquired nearly 6 million square feet. 

Capitalization rates on sales averaged 6.2 percent while cap 
rates on acquisitions averaged 5.7 percent. Prices averaged about 
$404 per square foot (PSF) on sales and $339 on acquisitions.

Healthcare Real Estate Insights™  will have more details of the 
Revista report in an upcoming edition.

HOSPITALS WERE NET 
SELLERS OF MOBS IN 2017

Revista reports that Providence Health & Services has been the 
most active health system buyer of MOBs since 2015.

(Photo courtesy of Providence Health & Services)

http://wolfmediausa.com/2018/01/25/2017-hrei-insights-awards-insights-awards-winners-announced/
http://wolfmediausa.com/2018/01/25/2017-hrei-insights-awards-insights-awards-winners-announced/
http://HREInsights.com
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DEVELOPMENT

Development on the rise?

The more outpatient healthcare real estate (HRE) projects that are developed in any 
given year, the better business is for almost everyone involved in the sector.

That includes: investors, as there will be more product for 
them to acquire in years to come; sales professionals, 
who will have more product to eventually sell; and, of 

course, development firms, who have more projects to bid on and 
hopefully land.

Statistics concerning medical office building (MOB) and 
outpatient project construction starts in 2017 showed a gradual 
drop from the number of starts during the two previous years. 
The overall number of projects started in 2017, both on and off 
hospital campuses, was 314, with a total of nearly 16.7 million 
square feet, according to data from Arnold, Md.-based Revista, a 
research firm that compiles statistics for the HRE sector.

That total project count is down from 2016, when 412 projects 
were started with a total of 18.8 million square feet, and from 
2015, when 466 projects were started with a total of 21.9 million 
square feet. 

The Revista data was included in the second annual Outpatient 
Healthcare Real Estate Development Report released in 

March 2018. The survey was developed in collaboration with 

Minneapolis-based Healthcare Real Estate Insights™, an 
organization dedicated to covering news and trends in HRE 
development, financing and investment.

Revista considers outpatient projects to include MOBs, 
ambulatory surgery centers (ASCs), clinics, freestanding 
emergency departments (FEDs), imaging centers, urgent care 
centers (UCCs), retail medical buildings and other purpose-built 
medical buildings where outpatient care is provided.

While the main focus of the development survey is to identify 
the top third-party healthcare development firms in the sector, 
the report also includes important information concerning the 
amount of outpatient projects started or completed in any given 
year. Revista’s data goes back to 2015.

For the three years in which Revista has been compiling 
development data, the projects started in 2017 also had the lowest 
total value compared to the previous two years, at $6.6 billion, 
down from $7.9 billion in 2016 and $8.7 billion in 2015. 

Maybe. But who’s developing and 
owning new healthcare real estate 
projects is at least as important as 
how much is being developed.

By John B. Mugford

Healthcare giant Kaiser Permanente, which opened the $32 million, 57,000 square foot Market Street Medical Office Building 
in Ventura, Calif., last year, has a reputation for self-developing and owning it’s healthcare real estate.

Photo courtesy of Taylor Design
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DEVELOPMENT

Development looks to be on the rise

While the gradual, three-year decline in new outpatient project 
starts might seem alarming on the surface, a number of HRE 
professionals reiterate what has long been known about the 
development industry: it runs in cycles, correcting itself when 
there is overbuilding and higher vacancies.

John R. Smelter, senior director of the Healthcare Real Estate 
Group with Marcus & Millichap Inc. (NYSE: MMI), says, “I’m not 
overly concerned that (MOB) construction starts have, for the last 
decade, been below the peak, bubble years of 2006 to 2008, when 
a developer could get a construction loan with no pre-leasing; and 
it is good to have MOB vacancies dropping. 

“So, with lower vacancy rates year over year since the 
overbuilding years, the stability of the MOB market is even 
stronger now as an asset class.”

According to Mr. Smelter, who uses a different set of criteria than 
Revista for determining MOB development statistics, about 9.5 
million square feet of MOB projects were started in 2017. 

That total represents a slow but significant decline from the 
“bubble years” of 2006-08, when MOB construction starts 
averaged about 23 million square feet.

Mr. Smelter detailed his construction figures during the InterFace 
Healthcare Real Estate West conference in Los Angeles Feb. 28, 
2018.

During those bubble years, developers could obtain financing 
“very easily” for MOB projects, Mr. Smelter noted. “Today, a 
developer needs to have a project typically 50 percent pre-leased 
or more to get started.”

He added that after those bubble years, MOB vacancies rose to 
about 12 percent or 13 percent, whereas the national average 
vacancy rate dropped to about 7.9 percent in 2017 and was 

headed for below that in 2018, according to his data.

So while 2017 was a slower year for outpatient development, 
things look to be picking for 2018. Mr. Smelter said about 10.8 
million feet of MOB starts are projected for 2018.

Revista Co-Founder and Principal Mike Hargrave adds, 
“Outpatient construction starts have come off their highs set in 
2015 but are expected to rebound in 2018.”

Another real estate firm confirms that MOB development 
dropped in 2017. According to Colliers International and its 2018 
Healthcare Marketplace Report – which uses different criteria 
than both Mr. Smelter and Revista – 16.2 million square feet of 
MOBs were delivered in 2017, down 15 percent from 2016. 

However, Colliers also projects an increase in 2018, as the total is 
predicted to be 20.5 million square feet.

Colliers also reports a continued drop in MOB vacancies, as the 
7.3 percent recorded in 2017 marked the sixth straight year of 
increased occupancies for the sector. 

What about third-party projects?

At the same InterFace West conference during which Mr. 
Smelter presented his data, Philip J. “P.J.” Camp, a principal 
with New York-based Hammond Hanlon Camp (H2C), told the 
audience that perhaps the most important statistic for healthcare 
development firms is how many projects are developed and 
then owned by third-party firms instead of the health systems 
themselves.

The statistic is actually quite important for the whole healthcare 
sector, particularly investors, because more of the projects 
developed and owned by third-party developers are more likely 
to be offered for sale in the future than those self-developed and 
owned by health systems. 

CHART TITLE

1 2

Third-party developed vs. self-developed medical office 
buildings (MOBs) started in 2017, based on square feet

Developer 
(group)

Off-campus 
and not 
affiliated

On-campus 
or affiliated Grand total

Third-party 
developed

1,973,230 3,276,078 5,249,308

Self-
developed

3,240,045 8,174,094 11,414,139

Grand total 5,213,275 11,450,172 16,663,447

Third-party
developed

 (32%)

Self-
developed 

(68%)

Source: Revista 2018 Outpatient Development Real Estate Report
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Historically, most hospitals and health systems have been more 
reluctant to sell, or monetize, assets as often as third-party 
owners.

“How many of these projects are owned by the folks in this 
room?” Mr. Camp asked rhetorically. 

“Because many of the health systems today want to develop 
projects on their own, with their low cost of capital. But I do 
believe that as capital becomes more and more constrained for 
them, they will turn to third-party developers and sources of 
capital for such projects.”

Revista’s development report includes data concerning third-
party developed projects vs. those self-developed by healthcare 
providers, namely hospital and health systems.

According to that data, a total of 34.2 million square feet of 
outpatient real estate was started or completed in 2017. 

Of that amount, about 9.9 million square feet – or roughly 29 
percent – was started or completed by third-party development 
firms, with the remainder being self-developed by healthcare 
providers.

Typically, projects by third-party developers comprise about 
a third, or less, of all outpatient projects developed in the 
healthcare sector, according to Mr. Hargrave of Revista, noting 
that the proportion in 2017 was in keeping with recent trends.

In other words, healthcare providers remained the dominant 

developers of outpatient projects, as they started or completed 
72 percent of the total space, or 24.3 million square feet of self-
developed space during the year. That figure was down slightly 
from 24.8 million square feet of self-developed provider space in 
2016.

Of the 34.08 million square feet of outpatient projects started or 
completed in 2017, 9.76 million square feet was in off-campus, 
non-health system affiliated projects, according to Revista’s data. 
That was down from the 13.5 million square feet of off-campus, 
non-health system affiliated projects started or completed in 
2016.

Most of the projects started or completed in 2017 – about 71 
percent – were on hospital campuses and affiliated with health 
systems. The total square footage of such on-campus projects was 
about 24.2 million square feet.

“The trends do show that overall development numbers are 
down,” Mr. Hargrave says. “But the overall figures are still quite 
healthy, and there does look to be plenty of work out there. Of the 
developers that I talk to, I either hear that things are going very 
well or, from others, that business is not quite at the levels that it 
used to be at in the years coming out of the recession.” 

For more on the Colliers International report, please visit 
HREInsights.com.

For more on the Revista Outpatient Healthcare Real Estate 
(HRE) Development Report, please see “2017’s biggest outpatient 
HRE developers revealed” in the March 2018 edition of HREI™.

DEVELOPMENT

MOB development (national averages)
MOB development 2017 (actual):
■ Projects started: 314
■ Square feet started: Nearly 16.7 million
■ Value of projects started: About $6.6 billion
(Source: Revista)

MOB vacancy rates as of Dec. 31, 2017:
■ 7.9% (Source: Marcus & Millichap)
■ 7.3% (Source: Colliers)

MOB development 2018 (projected):
■ Project starts: Up 13.6% (Source: Marcus & Millichap)
■ Project deliveries: Up 26.5 percent (Source: Colliers)
■ Value: About $6.6 billion

http://wolfmediausa.com/2018/03/15/thought-leaders-2018-healthcare-marketplace-report-from-colliers-international/
http://wolfmediausa.com/2018/03/14/cover-story-2017s-biggest-outpatient-hre-developers-revealed/
http://wolfmediausa.com/2018/03/14/cover-story-2017s-biggest-outpatient-hre-developers-revealed/
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C
oming off the all-time record setting year for medical 
office building (MOB) sales in 2017, the volume in the 
first quarter (Q1) of 2018 might look – upon first blush – 

solid but not spectacular.

After all, 2017 saw total MOB sales of $12.58 billion, far 
exceeding the previous record of $10.26 billion recorded in 2015, 
according to data from real estate research firm Real Capital 
Analytics (RCA) Inc.

As a result, the $2.1 billion of MOB sales recorded in Q1 doesn’t 
seem like it would be on a pace to come close to last year’s total 
volume, let alone top $10 billion – a figure that’s been exceeded 
each of the past three years. In fact, MOB sales are on such a 
strong run of late that the past four years rank as the top four 
years of sales volumes ever recorded by RCA, which began 

compiling such data in 2001.

A number of MOB sales professionals do not think MOB sales in 
2018 will approach the volume posted in 2017, for the most part 
because a figure as high as $12.58 billion simply does not seem 
repeatable. Yet the market was certainly heating up as this edition 
of the HREI Resource Guide™ was being finalized in early Q2 – 
perhaps hinting that another historic run could be in the works.

And besides, we should all be aware that the record-setting year 
of 2017 started out with a lower Q1 volume than this year, with 
sales totaling $1.9 billion during the first three months of last 
year – about 8.7 percent less than Q1 2018.

As last year’s MOB sales volume demonstrates, how a year starts 
doesn’t always represent how it will finish. 

INVESTMENT

Last year seemed like an anomaly as big portfolio deals drove MOB sales to new heights. 
But 2018 could be another record year if the first few months are any indication.

One of the offerings that hit the market recently is the 
17-property Hammes Medical office Portfolio.

Photo courtesy of JLL

MOB sales are 
heating up – again
After a record 2017, demand has shown few signs 
of abating and three portfolios totaling about 
2.8 million square feet have already hit the market

By John B. Mugford
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INVESTMENT

After a relatively modest Q1, Q2 2017 saw the biggest arm’s 
length deal ever recorded, Scottsdale, Ariz.-based Healthcare 
Trust of America Inc.’s (NYSE: HTA) $2.25 billion acquisition 
of most of the MOBs owned by Indianapolis-based Duke Realty 
Corp. 

That massive sale propelled Q2 to the highest quarterly sales 
volume ever recorded – by far – of $5.1 billion, and eventually, 
the biggest sales year on record.

In addition to the properties that HTA acquired, other Duke 
Realty MOBs were sold to other buyers, some after health 
systems occupying spaces in the buildings exercised rights of first 
refusal (ROFR) clauses. In all, the Duke properties sold for a total 
of about $2.7 billion.

So, as we moved into the second quarter of 2018, is there another 
deal like the HTA-Duke Realty one brewing?

Probably not, our sources say. But not only did three very large 
portfolios hit the market in April 2018, several high-volume, 
well-connected MOB sales professionals say that other portfolio 
offerings and deals are on the horizon in Q2 and Q3, and perhaps 
the remainder of the year.

So while 2018 might not have a deal of quite that magnitude, it 
seems almost certain to see substantial portfolio sales to meet the 
demands of an ever-widening pool of hungry investors.

The three large portfolios that recently hit the market as this 
edition went to press were:

■ The Hammes Medical Office Portfolio, a 17-property package 
with a total of 945,889 rentable square feet of buildings in some 
of the country’s top 15 metropolitan statistical areas, including 
New York, Chicago, Seattle, Washington, Philadelphia and 
Houston. The Healthcare Capital Markets team at Jones Lang 
LaSalle (NYSE: JLL) was representing Hammes.

■ The MMRE (Montecito Medical Real Estate) Portfolio, which 
consists of 17 medical office buildings with a total of 813,467 
square feet of rentable space in nine states. Representing the 
seller was the U.S. Healthcare Capital Markets Group with Los 
Angeles-based CBRE Group Inc. (NYSE: CBG).

■ The Elliott Bay Healthcare Portfolio, a collection of 91 single-
tenant healthcare properties with a total of 1.02 million square 
feet of space in 25 states. The properties were acquired during 
the past five years or so by Seattle-based Elliott Bay Capital Trust, 
which is being representing by JLL’s healthcare team.

These three portfolios have a total of about 2.8 million square feet 
of space. 

Using RCA’s average price per square foot (PSF) for MOB sales in 
Q1 2018 of $307, that would mean that the three portfolios could 
sell for an aggregate total of about $859 million – which is likely 

http://www.seavesthcp.com
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Selected MOB Sales (2017)
Property Name City Buyer Name Price (000s) Price/S.F.
UnityPoint Health Waterloo Waterloo, Iowa Skogman Realty $5,900 $400

Western Ridge MOB II Cincinnati Trust Of America $11,800 $399
ChoiceOne Urgent Care - Hamilton Mill Buford, Ga. ARCR Hamilton LLC $3,100 $398

Surgery Center Of Scottsdale Scottsdale, Ariz. Physicians Realty Trust $9,100 $398
Kennestone Physicians Center Marietta, Ga. Healthcare Realty Trust $26,300 $392
Valley Medical Dental Center Renton, Wash. Healthcare Realty Trust $12,700 $391
Marble Falls Medical Center Marble Falls Healthcare Trust of America $30,200 $389
Kissimmee Medical Plaza Kissimmee, Fla. Healthcare Trust of America $33,000 $388
Celebration Health Medical Plaza Celebration, Fla. Healthcare Trust of America $36,000 $387
Medical Village Of Tampa Tampa, Fla. Healthcare Trust of America $21,100 $387
Fayette Professional Center Fayetteville, Ga. MB Real Estate $10,200 $386

Saint Thomas Medical Partners - Mount Juliet Mount Juliet, Tenn. Montecito Medical Real Estate $6,400 $386
Bay Area Physicians Surgery Center Riverview, Fla. Community Healthcare Trust $7,200 $385

Douglas Physicians Center II Douglasville, Ga. Healthcare Realty Trust $15,400 $384
Key Whitman Eye Center Dallas Preston Haven Ventures $13,600 $382
Anderson VA CBOC Anderson, S.C. NGP Capital $25,000 $381
Dale Rd Medical Offices Modesto, Calif. Kaiser Foundation Health Plan $18,800 $381
Webb Medical Plaza C Sun City West, Ariz. CBRE Global Investors $27,200 $380
North Cypress Emergency Room Willowbrook Houston Healthcare Trust of America $6,400 $377
North Cypress ER & Imaging Towne Lake Cypress, Texas Healthcare Trust of America $12,400 $377
North Cypress Professional Building I Cypress, Texas Healthcare Trust of America $57,100 $377
North Cypress Professional Building II Cypress, Texas Healthcare Trust of America $61,700 $377
Harbin Clinic Medical Oncology Rome, Ga. Healthcare Trust of America $20,700 $376
Presence Healing Arts Pavilion Plainfield, Ill. MB Real Estate $9,400 $376
Harbin Clinic Martha Berry Rome Rome, Ga. Healthcare Trust of America $45,800 $375
Harbin Clinic Rome Dialysis Rome, Ga. Healthcare Trust of America $2,500 $375

Source: Revista
Disclaimer: Data believed to be accurate but not guaranteed and is subject to future revision. 
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to be on the conservative side when considering the quality of the 
assets and their affiliations with highly rated health systems and 
providers.

One MOB sales professional said the three portfolios combined 
could actually sell for a total of up to $1.2 billion, more than half 
of the Duke-HTA deal.

“On top of those portfolios, there are a few other large offerings 
and transaction coming down the pike,” notes Mindy Berman, 
managing director with JLL’s Healthcare Capital Markets team. 
“All of which is making 2018 a very interesting year. 

“And the thing is, demand is as strong as ever. We’re getting a 
very high number of inbound inquiries from large investors that 
have never invested in the sector before.”

Two other well-known MOB sales professionals, Christopher R. 
“Chris” Bodnar, vice chairman with CBRE’s healthcare team, and 

John R. Smelter, senior director with the Healthcare Real Estate 
Group at Marcus & Millichap Inc. (NYSE: MMI), agree that more 
portfolio offerings are on the horizon in 2018.

“I think there are some larger portfolios that will come to market 
in 3Q which will solve the demand issue,” says Mr. Bodnar. 
“The market is still very strong and I think we will see the same 
transaction volume as 2017, but probably not the same dollar 
volume given the anomaly with the Duke monetization in 2017.”

Mr. Smelter says that he, too, knows of portfolio offerings likely 
to hit the market, adding “we certainly will see more as the year 
progresses, but it is highly unlikely that we will see a portfolio as 
large as the Duke portfolio that heavily skewed the ‘17 stats.”

Of course, because of the current strong demand, if there was 
enough product to hit the market – especially large portfolios 
– the year’s total sales volume would end up breaking another 
record.



Why is demand so high?

As most professionals involved in the sector are reporting, at 
this time supply cannot keep up with demand – even if the latest 
portfolio offerings satisfy some of that demand.

It’s a problem that could be exacerbated by the fact, as Mr. 
Smelter notes, that the construction of “new MOB deliveries 
are falling well short of demand and the MOB vacancies should 
continue to trend downward. We certainly are in a supply 
constrained commercial real estate property sector.”

Most of the sector’s experienced investment bankers say they know 
of well-capitalized investors with plenty of capital ready to spend 
on MOBs, in large part because those investors have money they 
need to put out and because they view MOBs as a safe, “recession-
resistant” real estate investment that typically houses financially 
healthy tenants willing to sign long-term leases.

“Medical office buildings really showed their investment quality 
during the last recession,” Ms. Berman says, “and being that we are 
at the peak of the commercial real estate market cycle, with general 
office being priced at a premium, medical office looks very good. 
During downturns, general office buildings tend to lose tenants, 
which reduces rents and lowers the net operating income. But for 
MOBs, even if there is a downturn and pricing doesn’t hold at the 
high levels where it’s at now, investors know that the cash flow 
coming from such properties tends to remain relatively steady.”

Mr. Bodnar notes that even though there has been some volatility 
in the equity markets and interest rates have risen so far in 2018, 
which has negatively impacted leveraged buyers and REITs, 
“medical office is one of those sectors where we continue to 
see new capital flow into the market, which has kept pricing 
stable. The demand is primarily coming from institutional funds, 
both domestic and foreign.”

Even though he believes supply will continue to lag behind 
demand, Mr. Smelter says buyer demand will continue to far 
outweigh supply as healthcare real estate will continue to be 
viewed as a top-three preferred commercial real estate property 
type.”

As sales professionals note, even if supply does not keep up with 
demand, all of the strong demand will keep capitalization (cap) 
rates, or first-year estimated returns, low and pricing high.

Low cap rates and strong pricing, of course, has a way of enticing 
MOB owners to sell, or at least think about selling, at least some 
or all of their properties.

As Danny Prosky, president and chief operating officer of Griffin-
American Healthcare REIT IV said during the Healthcare Real 
Estate Insights™ Editorial Advisory Board meeting in late fall 2017: 
“With pricing as strong as it is, if I’m a holder of medical office 
buildings that I’m not necessarily intending to hold long-term, 
I’m looking to sell. Right?” 

INVESTMENT
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COVER STORY

Healthcare real estate is still hot:
How long will the good times roll?
For the foreseeable future, most HRE pros say. But they have some concerns.

By John B. Mugford

Coming off three especially strong years in the healthcare real estate (HRE) sector, what 
do some of the industry’s top professionals foresee for the near future of the industry?

B
arring a big spike in interest rates – the 10-year 
Treasury rate, of course, has risen somewhat in 2018 
– or some type of economic or world catastrophe, such 
as a “Black Swan” event, the 30-plus members of the 

Editorial Advisory Board (EAB) of Healthcare Real Estate Insights™ 
foresee good things ahead, similar to what sector professionals 
have experienced for the last three years or so.

This cumulative prediction for the sector – with some concerns 
shared by various members – was expressed during a late-2017 
meeting in Nashville, Tenn., of the EAB.

The board members represent many of the top companies as well 
as health systems in the HRE sector, comprising brokers and 
investment bankers, developers, property managers, attorneys, 
health system real estate executives, advisors and others.

For the most part, the board members believe that both the 
sales and development of medical office building (MOB) should 
remain strong in the near future, in large part because of: 
continued strong demand for the property type from a growing 
range of investors; the increasing need for health systems to 
provide services in less-expensive outpatient facilities that are 
conveniently located for patients; and the continued growth of 
the healthcare industry itself as the population ages. 

MOB sales to drop a bit

In general, most of the board members predicted a downturn 
in MOB sales in 2018 from 2017, for the most part because last 
year’s volume rose to a height that will be nearly impossible to 
duplicate.

According to real estate research firm Real Capital Analytics 
(RCA), MOB sales totaled about $12.58 billion in 2017, a figure 
that easily topped the previous all-time high of $10.26 billion 
recorded in 2015 and the nearly-as-strong figure of $10.2 billion 
in 2016.

Perhaps the 2017 MOB sales total was so high, a few board 
members noted, because of an unusually large number of big 
portfolio deals that included the biggest of them all, Scottsdale, 
Ariz.-based Healthcare Trust of America’s (NYSE: HTA) $2.25 

billion purchase of about 70 properties from Duke Realty Corp. 
(NYSE: DRE).

“This last year, 2017, was a bit unique to say the least, with the 
number of large portfolio transactions that took up so much of 
the total dollar sales volume,” said John Smelter, senior director 
with Marcus & Millichap (NYSE: MMI), adding that eight 
portfolio transactions topping $100 million apiece occurred 
during 2017.

“Are we going to see that again (for yearend 2018 totals)?” Mr. 
Smelter asked, “I would say the answer is no … There are going to 
be portfolio sales, but I don’t see it happening to that extent.”

Even so, Mr. Smelter and other EAB members acknowledged that 
demand for the product type remains as strong as ever from an 
ever-widening array of investors.

Board members noted that because MOBs remain in such high 
demand, even when a certain type of investor from the four main 
capital “buckets” – private equity, institutional funds, publicly 
traded real estate investment trusts (REITs) and non-traded 
REITs – is on the “sideline” for a while and not pursuing facilities 
as aggressively for a period of time, other types of buyers seem to 
step up.

“We’re all fortunate about where we are in the market, that all 
four buckets of capital that we look at in the sector … are all 
fully engaged in this space,” said Chris Bodnar, an MOB sales 
specialist with the U.S. Healthcare Capital Markets Group of Los 
Angeles-based CBRE Group Inc. (NYSE: CBG). “I would say that 
that’s not always the case.” 

As an example of the strong demand coming from an ever-
widening cast of investors, Mr. Bodnar said at the time of the 
meeting that he knew of a Chinese investor with about $1 billion 
to invest in the U.S. MOB space. He tells HREI™  that a deal with 
such an investor is pending.

Mindy Berman, managing director with Chicago-based Jones 
Lang LaSalle (NYSE: JLL) and leader of the company’s National 
Healthcare Capital Markets Practice, explained that demand 
for MOBs is strong from such a wide range of investors because 
values in other property types have “plateaued.”
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“Investors see the premium that you can get for quality 
healthcare properties,” she said. 

“So, the (number of) inquiries we get about this, and the actual 
transaction activity of new investors is real, and it will become 
apparent (as we get further into 2018)… This will include foreign 
capital, as there’s going to be some meaningful new foreign 
capital coming into play.” 

Todd Kibler, principal with Milwaukee-based Hammes Partners, 
a private equity fund, said many large investors consider MOBs 
and other healthcare property types as the “last bastion of 
opportunity, quite frankly, for real estate.”

“The money’s definitely going to be there for this asset class,” he 
added, “for the obvious reasons, what with the demographics 
and so forth for decades to come. This is assuming that we can 
successfully navigate it.”

Cap rates should remain low

Because of the strong demand, board members said they believe 
pricing will remain high and capitalization (cap) rates low for 
MOBs during most of 2018, perhaps leveling off at some point. 
Cap rates could even start to increase, they said, should interest 
rates rise substantially and significant changes in healthcare laws 
and policies are enacted in Washington.

For most MOB sales, cap rates continue to hover at or below 
6 percent, dropping quite a bit lower, to the 5 percent range, 
for higher quality, perhaps “trophy” properties associated with 
credit-rated health systems, EAB members noted.

“As far as sales go, and this encompasses monetizations and 

one-off developer sales and portfolios…, but big, big deals at 
low cap rates are going to continue for some time,” said Michael 
Bennett, principal of MRXE Real Estate, which focuses on HRE 
transactions and financing. 

“Will they stay in the four-and-a-half cap range? I don’t know 
that they’ll maintain that, as I think there’s going to be, and has 
been, pushback from the REITs. But when that happens, private 
equity kind of takes over and bids up properties, and I think that 
kind of aggressive stance will continue provided there isn’t a 
crazy move in interest rates.”

Justin Hill, senior VP of business development with Toledo, 
Ohio-based Welltower Inc. (NYSE: HCN), said he believes cap 
rates will eventually be “trending up” a bit at some point in 2018, 
as he does not believe that “sub-5 percent cap rates will be the 
new normal.”

“I think by the end of 2018, the lowest cap rates will be maybe the 
mid-5s…,” he noted. “It’s my belief that the markets are generally 
efficient and rational, and that’s one of the reasons why cap rates 
may trend up.”  

Development should stay strong

Development is expected to continue on a strong path throughout 
2018, several EAB members noted, adding that health systems 
continue to shift more and more services from their hospitals to 
outpatient facilities.

“All of the new capital coming into the MOB and healthcare 
facility space is going to be apparent in … terms of sales and 
development,” said Richard Rendina, CEO of Jupiter, Fla.-based 
Rendina Healthcare Real Estate. 

Dan Klein of Physicians Realty Trust (center) makes a point during the Healthcare Real Estate Insights™ Editorial Advisory Board 
meeting last fall in Nashville, Tenn., as Eric Fischer of Trammell Crow (left) and Peter Volas of the Cleveland Clinic look on.

HREI™ photo
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“And the development activity is going to include a wide range 
of property types along the continuum of care, including MOBs, 
post-acute facilities, micro hospitals with emergency rooms, and 
healthcare facilities in mixed-use projects, perhaps with senior 
housing facilities.”

Sharon Harper, president and CEO of Peoria, Ariz.-based Plaza 
Companies, said the development firm expects to start about 1.2 
million square feet of projects throughout 2018. The company 
focuses on MOBs, bioscience, senior housing and other property 
types, including commercial office and mixed-use.

If there is a current and looming problem in the development 
arena, a few board members noted, it’s the still-rising costs of 
construction, fueled by high prices for materials, labor, and land 
in desirable, high-traffic areas.

“We’re concerned about construction costs,” said Daryl Freling, 
managing principal and co-founder of Dallas-based MedProperties 
Holdings LLC. “Healthcare providers, whether it be a physician 
group or a surgery center, can only pay so much rent.”

Greg Venn, president and CEO of Denver-based NexCore, echoed 
Mr. Freling’s concerns, saying that while his firm’s pipeline is 
strong, he is concerned about high development costs being 
passed on to the end user: the patient.

“The retailization of healthcare and going out into the retail 
markets is driving prices higher,” he said. He talked about a 
potential development for a health system client in which the 
land cost was extremely high, about $1.5 million an acre.

“You’re trying to throw that into the rents?” Mr. Venn asked 
rhetorically. “How do you make all of those numbers work?”  

 
“Perhaps we (HRE professionals) are the ones who can come up 
with solutions … to still make it vibrant for healthcare providers 
to occupy our buildings,” Mr. Venn said.

Ms. Berman of JLL said that a growing number of mixed-
use projects, especially those constructed in in-fill urban or 
suburban locations, are likely to include MOBs as part of the 
mix.

“That will, in some ways, naturally lend itself to certain types of 
investors,” Ms. Berman noted. “I think it will be a stimulus for 
new investors in healthcare as well.”

Even though Mr. Rendina of Rendina Healthcare Real Estate 
thinks development should remain strong for a while, he 
expressed concern about declining yields for developer-owned 
projects.

“We need to look at alternative sources of financing, whether it’s 
lower leverage or finding an equity partner who wants to finance 
deals in all cash and put that money to work,” Mr. Rendina 
noted. 

CTLs, optimism and risks

As hospitals and health systems continue to occupy larger 
portions of MOBs, Jonathan L. “John” Winer, senior managing 
director and chief investment officer with Seavest Healthcare 
Properties, believes the sector will see more credit-tenant lease 
transactions (CTLs).

CTL loans are underwritten more like bonds and are based on the 
credit of a building’s tenants, such as credit-rated health systems, 
instead of the more traditional ways of underwriting real estate 
loans.

“The good thing about (the CTL trend) is that at least there will 
continue to be third-party ownership; the bad part of it is that a 
lot of those deals are highly engineered to return the properties to 
the health system after the loan matures,” Mr. Winer said. “It will 
be interesting to see how the industry reacts to that. I think for 
development groups it still represents real opportunity, but for 
owners, a lot of owners will shy away from that type of situation.”

James Schmid, chief investment officer with Wilmington, Del.-
based Anchor Health Properties, agreed with Mr. Winer.

“I think we’ll see a lot more CTL … as well as hospital ownership 
of new construction projects,” Mr. Schmid said. “I think we’ll 
see perhaps a few more direct health system sale-leasebacks or 
monetizations of real estate, as that continues to be a tool that both 
investors and corporate real estate officers can use to their benefit.”

Jud Jacobs, executive VP and partner at Dallas-based developer 
Caddis, said “he’s optimistic about the future,” not only because 
of the aging population but because “across all age cohorts the 
percentage of people going to the doctor is higher. So more 
people are seeing physicians.”

He believes more health systems will execute “reverse 
monetizations, or buy-backs” of MOBs, mainly because “they’re 
trying to control operating costs” and because of pending lease 
accounting rule changes by the Financial Accounting Standards 
Board (FASB) requiring tenants, including health systems, to 
recognize operating leases on their balance sheets. 

Mr. Kibler of Hammes Partners added that while 2017 was a 
“great year” for the MOB investment sector, he sees a new risk 
on the horizon. This risk has to do with a relatively new trend 
in which health systems and larger practices are looking to buy 
specific specialties within group practices, thereby depleting 
those practices of their big revenue sources.

After such transactions, Mr. Kibler said, the now-depleted 
practices might no longer be able to afford their MOB rents.

“You can be looking at an asset that, at face value, has several 
years of lease duration left, thinking ‘Well, this would be a great 
piece of real estate to buy,’” Mr. Kibler said. “But when you look 
behind those real estate pro formas and really meet with the 



larger providers and understand what physicians they are likely 
to pick off in a market, who they’re likely to acquire, what move 
they want to make next on the chess board, you start to find that 
maybe there’s really not much behind those leases, particularly in 
(some) multi-tenant facilities.”  

Despite his concerns, Mr. Kibler noted that he is still “very 
bullish” about the sector.

Black swan?

While EAB board members foresee a bright future ahead for the 
HRE sector and the companies and professionals involved in 
it, they also say a potential “Black Swan” event could bring the 
party to a halt at any time. Such an event could include a stock 
market crash, a domestic or global recession, more volatility in 

Washington, an act of terrorism, or an escalation of the country’s 
tensions with North Korea.

“We are in a very turbulent time, a strong division in the U.S., a 
potential for an international crisis and a (stock market) crash...,” 
said Mr. Winer of Seavest Healthcare Properties. “If the stock 
market were to sell off, then you start to think about the effect that 
would have on our business, and all real estate for that matter.”
 
“In order to maintain the status quo, we need the stock market to 
remain healthy and the general economic outlook to be positive,” 
he added, noting that he believes the new tax law signed earlier 
this year by President Trump “regardless of how you feel about 
(it), should keep the party going a while longer.” 

For expanded coverage of what was discussed during the HREI™ 
Editorial Advisory Board meeting, please visit HREInsights.com.

Healthcare Real Estate 
Whether working with hospitals, physician groups, third-party 
developers, lenders or investors, Winstead attorneys bring 
a distinctive blend of real estate excellence and healthcare 
acumen to each project.  

For more information, visit: winstead.com © 2018 Winstead PC

John Smelter of Marcus & Millichap (center) discusses 2017 transaction volume during the HREI™ Editorial Advisory Board 
meeting last fall in Nashville, Tenn., as Justin Hill of Welltower (left) and Malcolm Sina of the Sina Companies (right) look on.

HREI™ photo

http://HREInsights.com
http://www.winstead.com


Healthcare Real Estate Insights™16 2018-19 HREI™ Resource Guide™ www.HREIResourceGuide.com

Prescription for providers:
Think and act like an investor
Systems that adopt a more corporate approach to real estate can benefit

By John B. Mugford

New CBRE report authored by well-known HRE and REIT analyst Jerry Doctrow suggests 
that health systems can reduce occupancy costs by thinking more like investors

T
he vast majority of the healthcare facilities that any 
investor with an appetite for the product type would love 
to own remains firmly in the hands of the country’s health 

systems, who own an estimated 75 percent to 80 percent of the 
$1.5 trillion market.

And that, according to a number of healthcare real estate (HRE) 
professionals, is likely to remain the case as long as the bigger, 
not-for-profit health systems remain healthy and have access 
to low-interest financing and can own their properties without 
having to pay property taxes on them.

“The not-for-profit health systems that have access to a lower cost 
of capital and tax-exempt status and want to control their real 
estate are going to hold on to most of their facilities, unless they 
see them as non-core,” says one medical office building (MOB) 
sales professional. “They’re not likely to sell until they need to.”

Despite the notion that the strongest health systems are not 
likely to sell, or monetize, large portfolios of outpatient facilities 
anytime soon, there are still some who believe that perhaps, 
eventually, some will take a more corporate approach to the real 
estate they occupy.

A corporate approach is one in which companies, including hotel 
operators, manufacturers and other types of businesses, rent most 
or all of their facilities from third-party owners and outsource the 
management of them to experienced real estate firms.

And a new report published in spring 2018 suggests that perhaps 
health systems should consider, for myriad financial and strategic 
reasons, adopting a more corporate approach, or as the report 
calls it, a way of “thinking and acting like real estate investors.”

The report, titled “Enhancing the Value of Hospital Real Estate,” 
was commissioned and released by Los Angeles-based CBRE 
Group Inc. (NYSE: CBG) and its CBRE Healthcare group, led 
by Executive Managing Director Jim Hayden, Vice Chairman 
Christopher Bodnar, Managing Director Eric Fisher and First VP 
William Wiebe.

The report highlights many of the current problems facing 
health systems, such as having to improve the quality of care 
they provide while dealing with rising costs and ongoing changes 

brought about by new laws and mandates, including potential 
changes to the Patient Protection and Affordable Care Act 
(PPACA).

Instead of just suggesting that health systems think and act like 
real estate investors, the CBRE report indicates why and what 
steps they could take in adapting such a strategy.

The report was authored by Jerry Doctrow, a longtime, well-
known healthcare real estate (HRE) analyst, investment banker 
and researcher at a number of real estate investment firms, 
including, most recently, Stifel Nicholas. He is currently the 
principal of Baltimore-based Robust Retirement LLC.

According to the report, health system executives describe the 
current operating environment as being “as challenging as I’ve 
ever seen it.”

Amid these challenging times, a health system’s real estate 
occupancy costs generally account for about 8 percent to 12 
percent of its operating costs, according to the report.

In compiling and researching the report, Mr. Doctrow and 
CBRE received input from executives with the largest REITs, 
health systems, Wall Street firms, accounting and law firms and 
companies that provide health system financing.

The report concludes that health systems that adopt a more 
corporate approach to real estate can achieve cost savings of 
anywhere from 10 percent to 12 percent.

After studying the challenges facing health systems today, 
Mr. Doctrow and CBRE suggest that “real estate be part of an 
effort by a health system to control its costs and to develop and 
implement a successful outpatient strategy.”

The report adds that “monetizing existing healthcare real estate 
or leveraging investors to develop new healthcare properties both 
offer potential benefits to health systems … both strategies can 
have significant impacts on a health system’s balance sheet and 
overall ability to deliver quality care while controlling costs.”

Thinking more like a real estate investor, the report notes, can 
entail any of four basic methods, including:

FEATURE STORY
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■ integrated management, in which real estate is looked upon as 
a strategic asset instead of simply as a means to deliver care;

■ outsourced management, in which third party real estate firms 
provide services that include property management, leasing, 
development, transactions and overall strategies;

■ REIT alternative, in which a system sells core facilities, 
including hospital buildings, to REITs and other institutional real 
estate investors; and

■ asset sales, in which a system sells both on- and off-campus 
MOBs to third party investors, often in sale-leaseback transactions.

Acting more like a real estate investor can also free up capital 
to invest in technology and to “design more efficient patient-
centric delivery systems.”

“Health systems should recognize real estate as a distinct cost 
center that offers opportunities for savings on a par with drugs, 
products, supplies and even professional fees,” the report notes.

So, will they sell soon?

While many HRE industry professionals believe what the 
CBRE report espouses, they also, as noted earlier, do not 
foresee widespread sales to third-party investors.

One HRE professional, Philip J. “P.J.” Camp, principal with 
New York-based Hammond Hanlon Camp (H2C), which 
advises healthcare clients in a wide range of areas, including 
real estate, says that some of the industry’s smartest, financially 
healthy health systems often do look to experienced, well-
regarded third-party healthcare real estate firms to provide 
them with services, including strategic advisory work as well as 
ownership and management of facilities they occupy.

“Certainly, not-for-profit health systems can currently obtain 
capital at a lower cost than third parties,” he says, and they can 
own their facilities in a tax-exempt manner. But even so, even 
health systems with plenty of capital realize that in looking at 
their capital stack there are different costs of capital within 

that stack. Some is cheaper while some, perhaps from the REITs, 
does cost a bit more, but at the same time it provides them with 
liquidity.”

So what do the near-term prospects look like for potential health 
system monetizations of MOBs?

Mr. Bodnar of CBRE says: “We are currently monetizing a few 
non-strategic assets for health systems across the country, but 
the big-scale monetizations might not happen for another 12-plus 
months or so.”

To download a complete copy of CBRE’s “Enhancing the Value of 
Hospital Real Estate” report, please visit HREInsights.com. 

“Health systems should recognize real estate as a distinct 
cost center that offers opportunities for savings on a par 
with drugs, products, supplies and even professional fees.”

From “Enhancing the Value of Hospital Real Estate”
Published by CBRE and authored by Jerry Doctrow

Healthcare real estate consultant and blogger

http://www.lincolnharrishealthcare.com
http://wolfmediausa.com/2018/04/04/news-release-1-trillion-of-real-estate-ownership-by-u-s-hospitals-can-be-managed-to-enable-more-efficient-patient-centric-operations/
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2018-19 Healthcare & HRE Events

Date (2018) Event Organization Location Website

May 9-11 MOB & Healthcare Facilities Conference BOMA Denver BOMA.org

May 15 The State of Mid-Atlantic Healthcare Bisnow Washington Bisnow.com

May 31 InterFace Healthcare Real Estate Carolinas InterFace/France Charlotte, N.C. InterFaceConferenceGroup.com

June 5-6 Investment & M&A Opportunities Healthcare iiBIG Nashville, Tenn. iiBIG.com

June 5-7 REIT Week: 2018 Investor Conference NAREIT New York City NAREIT.com

June 7 National Healthcare West Bisnow Los Angeles Bisnow.com

June 20 Hospital & Medical Facilities Summit CRDMI/IFMA Philadelphia SquareFootage.net

June 21 Hospital & Medical Facilities Summit CRDMI/IFMA Dallas SquareFootage.net

June 21-23 AIA Conference on Architecture AIA New York AIA.org

June 24-17 HFMA Annual Conference HFMA Las Vegas HFMA.org

July 26-28 Annual Leadership Summit Health Forum/AHA San Diego AHA.org

Jul 15-18 Annual Conference and Technical Exhibition ASHE Seattle ASHE.org

Sept. 17 Hospital & Medical Facilities Summit CRDMI/IFMA New York SquareFootage.net

Sept. 27 InterFace Healthcare Real Estate Southwest InterFace/France TBD InterFaceConferenceGroup.com

Sept. 30-Oct. 3 Annual Conference MGMA Boston MGMA.com

Oct. 7-10 SHSMD Connections SHSMD Seattle SHSMD.org

Oct. 8-10 Healthcare Facilities Symposium and Expo JD Events Austin HCareFacilities.com

Oct. 8-11 Fall Meeting and Urban Land Expo ULI Boston ULI.org

Oct. 17-19 Fall Conference NIC Chicago NIC.org

Oct. TBD Hospital & Medical Facilities Summit CRDMI/IFMA Minneapolis SquareFootage.net

Q4 TBD Hospital & Medical Facilities Summit CRDMI/IFMA California TBD SquareFootage.net

Nov. 7-9 REIT World: 2018 Investor Conference NAREIT San Francisco NAREIT.com

Nov. 10-13 Healthcare Design Conference CHD & Vendome Phoenix HealthcareDesignMagazine.com

Nov. TBD InterFace Healthcare Real Estate Southeast InterFace/France Nashville, Tenn. InterFaceConferenceGroup.com

Dec. 5-6 RealShare Healthcare Real Estate RealShare/ALM Scottsdale, Ariz. RealShareConferences.com

Date (2019) Event Organization Location Website

Jan. TBD Greater New York HRE Summit CapRate Events New York City CRE-events.com

Jan. 30-Feb.1 Annual Meeting ASHA Palm Springs, Fla. seniorshousing.org

Feb. 5-7 Medical Real Estate Investment Forum Revista San Diego RevistaMed.com

Feb. 20-22 Spring Investment Forum NIC San Diego NIC.org

March TBD InterFace Healthcare Real Estate West InterFace/France Los Angeles InterFaceConferenceGroup.com

March 17-20 ASHE PDC Summit ASHE Phoenix www.ashe.org

March 22-25 AMGA Annual Conference AMGA Grapevine, TX AMGA.org

March 26-29 Congress on Healthcare Leadership ACHE Chicago ACHE.org

April 1-4 Becker’s Hospital Review Annual Meeting Becker’s Chicago BeckersHospitalReview.com

April 7-10 Annual Membership Meeting Health Forum/AHA San Diego AHA.org

April 16-18 Spring Meeting ULI Nashville, Tenn. ULI.org

June 6-8 AIA Conference on Architecture AIA Las Vegas AIA.org

July 25-27 Annual Leadership Summit Health Forum/AHA San Diego AHA.org

Oct. 11-13 Fall Conference NIC Chicago NIC.org

Disclaimer: All information verified as of April 15, 2018. Please check with listed organizations for updates.

B
O

M
A

CALENDAR

http://BOMA.org
https://www.bisnow.com/events/healthcare
http://www.cvent.com/events/2018-interface-healthcare-real-estate-carolinas/event-summary-8b08a23acfc644a1a004eab96f1f00b1.aspx
http://iibig.com/healthcare/
http://NAREIT.com
https://www.bisnow.com/events/healthcare
http://SquareFootage.net
http://SquareFootage.net
http://AIA.org
https://annual.hfma.org/2018/Public/Enter.aspx
http://AHA.org
http://ASHE.org
http://SquareFootage.net
http://InterFaceConferenceGroup.com
http://MGMA.com
http://SHSMD.org
http://HCareFacilities.com
http://ULI.org
http://NIC.org
http://SquareFootage.net
http://SquareFootage.net
http://NAREIT.com
http://HealthcareDesignMagazine.com
http://InterFaceConferenceGroup.com
http://RealShareConferences.com
http://CRE-events.com
http://seniorshousing.org
http://RevistaMed.com
http://NIC.org
http://InterFaceConferenceGroup.com
http://www.ashe.org
http://AMGA.org
http://ACHE.org
http://BeckersHospitalReview.com
http://AHA.org
http://ULI.org
http://AIA.org
http://AHA.org
http://NIC.org
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American Healthcare Investors
18191 Von Karman Ave., Third Floor, Irvine, CA 92612

949-270-9200 • www.AHInvestors.com
American Healthcare Investors is an investment management firm that specializes in 
the acquisition and management of healthcare-related real estate, including medical 
office buildings, senior housing, skilled nursing and hospitals. The company has 
acquired approximately $5.5 billion of healthcare real estate since January 2012 and 
currently manages more than $8 billion worth of assets throughout the US and the UK 
on behalf of thousands of individual and institutional investors.

Anchor Health Properties
1300 N. Grant Ave., Suite 209, Wilmington, DE 19806

302-655-1010 • www.AnchorHealthProperties.com
A national, full-service healthcare real estate development, management and 
acquisitions firm focused exclusively on medical facilities. Anchor thinks outside the 
medical office box by taking a strategic approach to the navigation of the competitive 
healthcare marketplace and considering all angles, such as retail drivers, customer 
experience, branding and efficiency of the project. Offices based in Wilmington, DE; 
Charlottesville, VA; Nashville and Knoxville, TN; and Washington, DC.

Atkins Companies
101 Old Short Hills Road, Suite PH1, West Orange, NJ 07052

973-325-7900 • www.AtkinsCompanies.com
The Atkins Companies is an industry-leading, award-winning, New Jersey-based real 
estate organization that most notably specializes in the development, acquisition and 
management of medical office properties throughout the northeast and beyond. Proud 
of the longevity of our family enterprise, we continue to cherish our strong relationships 
with health systems, hospitals and physician groups. For more information, visit www.
atkinscompanies.com or contact Cory Atkins at (973) 325-7900.
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Acquisitions

Alliance Consolidated Group of Companies LLC
2201 Waukegan Road, #120

Bannockburn, IL 60015
847-393-4201

AllianceCGC.com

http://www.AHInvestors.com 
http://www.AnchorHealthProperties.com
http://www.atkinscompanies.com
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Caddis
5910 N. Central Expressway, Suite 1400, Dallas, TX 75206

214-916-5750 • www.Caddis.com
Caddis is a national real estate development, management and investment firm 
focused exclusively on healthcare real estate. The firm consists of accomplished 
real estate professionals across various disciplines providing clients with expertise 
in development, acquisition, financing, construction management, leasing, tenant 
representation, property management and accounting. Caddis has developed or 
acquired over three million square feet of medical assets valued in excess of $1 billion.

Carter Validus Advisors II LLC
4890 W. Kennedy Blvd., Tampa, FL 33609

813-287-0101 • www.CarterValidus.com
Led by a team of real estate experts with transaction experience collectively totaling 
more than $38 billion, Carter Validus seeks to invest in healthcare & data center 
facilities on behalf of the non-traded REITs it sponsors. As of January 2018, Carter 
Validus has assembled a portfolio For more information: Alex Stacy (astacy@cvreit.com) 
| Jon Sajeski (jsajeski@cvreit.com) 

Davis
22 S. 9th St., Suite 3255, Minneapolis, MN 55402

612-338-4000 • www.DavisRealEstateMN.com
Davis, founded in 1986, is the pre-eminent Minnesota healthcare real estate firm 
and provides healthcare real estate development, property management, brokerage, 
investment and consulting services to health systems, hospitals, individual medical 
groups, specialty practices, and other healthcare organizations. For more information, 
please visit www.davisrealestatemn.com.

Minneapolis • Phoenix • Omaha • Bismarck •Tacoma

Everest Medical Core Properties
7201 E Camelback Road

Scottsdale, AZ 85251
317-313-9525

www.EverestMCP.com

Feeling Left Out?
Make sure your firm is listed in next year’s Guide. 

Please visit www.HREIResourceGuide.com
or call 952-960-1423.

Fidelis Healthcare Partners
5207 McKinney Ave., Suite 22, Dallas, TX 75205

214-893-4189 • www.FidelisRealtyPartners.com
Fidelis Realty Partners (FRP) is a full service real estate firm which owns and operates 
approximately 11 million square feet of retail and medical assets across four states. 
Fidelis Healthcare Partners is a well-capitalized subsidiary focused exclusively on the 
development and ownership of on and off campus medical assets. This business is 
led by industry veterans Kevin O’Neil, President and Mark Allyn, CIO. These leaders 
will deliver hands on solutions while leveraging the 70+ person FRP team.

HealthCap
5910 N. Central Expressway, Suite 1000, Dallas, TX 75206

214-953-1722 • www.HealthCap.com
HealthCap is a private equity firm with offices in Dallas, Phoenix and Charlotte 
specializing in creative growth capital and real estate solutions for the healthcare 
industry. Since 1996, HealthCap has sponsored more than $1.1 billion of healthcare 
sector investments located in 28 states. We provide strategic expertise and investment 
capital for the acquisition, disposition, and development of real estate as well as 
operating company buyouts and recapitalizations. Please visit www.healthcap.com.

Healthcare Realty Trust
3310 West End Ave., Suite 700, Nashville, TN 37203

615-269-8175 • www.HealthcareRealty.com
Healthcare Realty Trust is a real estate investment trust that integrates owning, 
managing, financing and developing properties associated with the delivery of 
outpatient healthcare services throughout the United States. The Company’s portfolio 
of medical office and outpatient properties is diversified by geographic location, 
physician specialties and healthcare system affiliation. Healthcare Realty seeks to own 
and operate medical related facilities that produce stable and growing rental income.

Flagship Healthcare Properties, LLC
2701 Coltsgate Road, Suite 300, Charlotte, NC 28211

704-442-0222 • www.FlagshipHP.com
Flagship Healthcare Properties is a fully integrated commercial real estate firm 
committed to healthcare. Flagship provides its clients a complete array of services, 
including investment and capital solutions; development; sales, leasing, and marketing; 
and property and asset management. Flagship has developed over 1.6 million square 
feet and currently manages over 3 million square feet of healthcare space. The firm 
invests through and is manager of Flagship Healthcare Trust, a private REIT.

http://www.Caddis.com
http://www.FlagshipHP.com 
http://www.CarterValidus.com
http://www.DavisRealEstateMN.com  
http://www.DavisRealEstateMN.com  
http://www.davisrealestatemn.com
http://
http://www.HREIResourceGuide.com
www.HREIResourceGuide.com
http://www.FidelisRealtyPartners.com
http://www.HealthCap.com
http://www.healthcap.com
http://www.HealthcareRealty.com
http://www.FlagshipHP.com
http://www.HealthAmRealty.com 
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HSA PrimeCare
100 S. Wacker Drive, Suite 950, Chicago, IL 60606

312-332-3555 • www.HSAPrimeCare.com
HSA PrimeCare partners with leading health care providers in the nation to create 
development, project management, leasing, monetization, and property management 
real estate solutions that address the needs of today’s patients while satisfying the 
financial goals of the health care provider. A leading developer and manager of 
medical facilities in the Midwest, HSA PrimeCare is responsible for a management 
portfolio of institutional health care properties of more than one million square feet.

The Keith Corporation
4500 Cameron Valley Parkway, Suite 400, Charlotte, NC 28211

704-365-6000 • www.TheKeithCorp.com
THE KEITH CORPORATION is a full-service commercial real estate firm headquartered 
in Charlotte, North Carolina. Founded in 1989, TKC cultivates trust and communication 
with our clients, by creating a fully customized approach to building their ideal product. 
The TKC product types range from single-tenant retail, to high-rise office buildings, to 
industrial warehouses, manufacturing facilities, and state-of-the-art healthcare projects.

MBRE Healthcare
181 W. Madison, Suite 4700, Chicago, IL 60602

312-558-3877 • www.MBREHealthcare.com
As one of the largest private healthcare real estate investment firms, MBRE Healthcare 
provides comprehensive real estate solutions for hospitals, healthcare systems and 
physicians groups throughout the United States. MBRE specializes in a wide range of 
services to healthcare clients, including acquisitions + project financing, development 
+ project management, leasing + property management, and consulting.

MedProperties Holdings LLC 
2100 McKinney Ave., Suite 1450, Dallas, TX 75201

214-661-1000 • www.MedPropertiesLP.com
MedProperties is a Dallas, TX based healthcare real estate private equity firm that 
invests on a direct and an indirect basis (through joint venture relationships) in the 
development of new, value-add, and stabilized healthcare real estate, including 
multitenant medical office buildings and single-tenant, specialty healthcare facilities 
throughout the U.S. MedProperties invests through its discretionary funds, and 
through stand-alone investment vehicles. Please visit www.medpropertieslp.com.

strategic.efficient.responsive.

With over 13 million square feet of healthcare properties across 35 states, 
MBRE Healthcare creates customized real estate solutions for some of the 
most discerning healthcare providers in the U.S. We combine an impressive 
institutional infrastructure with entrepreneurial flair that produces results.

Helping healthcare organizations drive down 
real estate costs, increase tenant satisfaction, 
and expand into new markets.

 ACQUISITIONS • DEVELOPMENT • MANAGEMENT • LEASING • CONSULTING
 www.mbrehealthcare.com

HREI_Horizontal 2018.indd   1 3/16/2018   9:01:15 AM

What’s Your Story?
PR Services From Wolf Marketing & 

Media Can Help You Tell It.
Don’t waste time and money “educating” 
an ordinary PR or ad agency. Contact the 
healthcare real estate marketing experts.

P.O. Box 1467, Minnetonka, MN 55345-0467
952.960.1423  MWolf@WolfMarketing.com

www.WolfMarketing.com

NexCore Group
1621 18th St., Denver, CO 80202

303-244-0700 • www.NexCoreGroup.com
NexCore Group develops facilites for hospitals and health systems. We solve complex 
real estate challenges through innovative building solutions and creative financial 
structures. NexCore has the superior expertise to deliver quality environments and 
flexible spaces that help grow your business, lower expenses and mitigate risk. Each 
year over 2 million patients walk through our buildings, which have been designed to 
help providers facilitate the diagnosis, treatment and prevention of disease.

http://www.HSAPrimeCare.com
http://www.TheKeithCorp.com 
http://MBREHealthcare.com 
http://www.medpropertieslp.com
http://www.medpropertieslp.com
https://www.mbrehealthcare.com/
http://www.WolfMarketing.com
mailto:MWolf%40WolfMarketing.com?subject=
http://www.WolfMarketing.com
http://www.nexcoregroup.com
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Physicians Realty Trust
309 N. Water St., Suite 500, Milwaukee, WI 53202

414-367-6505 • www.DocREIT.com
Physicians Realty Trust (NYSE: DOC) brings cost-effective capital to healthcare 
providers and medical office developers throughout the US. Operating in an ever-
changing healthcare environment, DOC’s investment and management platform 
emphasize flexibility and stability. Led by former healthcare professional and real 
estate experts, DOC aims to support provider healthcare strategies. Our capital 
structure promotes long-term relationships which makes DOC the preferred 
healthcare partner.

Pisula Development Company
10857 Kuykendahl Road, Suite 200, The Woodlands, TX 77382

713-870-6369 • www.PinecroftRealty.com
Over the past fourteen years, our company has steadily grown to become a 
regional, full service, healthcare real estate leader with business units specializing in 
acquisitions & development, property & asset management and commercial leasing. 
In collaboration with physicians, health systems and our investor clients, Pisula 
Development Company, has broken ground on or acquired 51 projects totaling over 
2.3 million SF of commercial space.

Norvin Healthcare Properties
805 Third Ave., 18th Floor, New York, NY 10022

212-755-7552 • www.Norvin.com
Norvin is an investment firm dedicated to providing real estate solutions to the healthcare 
industry. We work with health systems, medical schools and physician groups. 
Transactions include acquisitions, joint ventures and monetizations of acute and post-
acute hospitals, out-patient facilities, MOBs and administrative buildings. Established in 
1998, Norvin serves as an investment manager for high net worth families and trusts. 
Please visit www.norvin.com or call Norm Livingston at 212-755-7552.

The Sanders Trust
1000 Urban Center Drive, Suite 675, Birmingham, AL 35242

 205-298-0809 • www.SandersTrust.com
The Sanders Trust (“TST”) specializes exclusively in the acquisition, development 
and management of strategic healthcare properties throughout the United States in 
partnership with leading health systems and physicians. TST’s portfolio spans the full 
spectrum of healthcare real estate. The Birmingham-based firm was founded in 1989 
by Rance Sanders and Hall of Fame quarterback, Bart Starr. TST has developed or 
acquired medical properties valued at more than $1 billion.

Seavest Healthcare Properties LLC
707 Westchester Ave., White Plains, NY 10604

914-683-8474 • www.SeavestHCP.com
Seavest is an investment management firm dedicated to investing in medical office 
buildings and outpatient facilities. The firm acquires existing properties, provides 
equity to developers for new projects, and serves as an investment manager for 
institutional investors and high net worth families. Seavest made its first investments 
in the mid-1980s, and since 2001 has invested through dedicated investment funds. 
Please visit www.seavesthcp.com or call 914.683.8474.

Sina Companies
5220 Hood Road, Suite 110, Palm Beach Gardens, FL 33418

901-240-4776 • www.SinaCompanies.com
Our team has developed more than 7 million square feet and acquired nearly 2 million 
SF of medical facilities in 35 states in the past 30+ years. Sina Companies supports 
healthcare providers’ growth, including MOBs, post acute, senior living, and specialty 
hospitals. Our approach is to provide flexibility, speed, and efficient capital, resulting 
in superior project delivery for our clients. Contact Damian Donati at 901-240-4776 or 
at ddonati@SinaCompanies.com, or www.SinaCompanies.com.

Stage Equity Partners
5215 Old Orchard Rd., Suite 160, Skokie, IL 60077

847-410-1076 • www.StageEquity.com
Stage Equity Partners, LLC is a leading healthcare real estate investment company, 
specializing in medical office acquisitions throughout the country between $5 Million 
and $25 Million. Headquartered in Chicago, Stage seeks to grow its portfolio of high 
quality medical facilities located both on and off hospital campuses, and including 
both hospital and physician partners. Please visit www.stageequity.com for more 
information, and contact Brian Howard, President of Stage, at (847) 410-1076.

TopMed Realty LLC
500-506 S. Dixie Highway, Hallandale Beach, FL 33009

305-632-0737 • Email: info@topmedrealty.com
TopMed Realty is a full-service investment firm that acquires healthcare real estate 
properties, primarily medical office buildings (MOBs) in growing, high barrier-to-entry 
markets with strong demographics and affiliations with best-in-class medical tenants, 
hospital systems and academic/medical universities. Our objective is to generate 
superior risk-adjusted returns and stable cash flows for our investors by capitalizing 
on the positive demographic trends and other strong tailwinds benefitting MOBs.

http://www.DocREIT.com 
http://www.PinecroftRealty.com
http://www.Norvin.com
http://www.SandersTrust.com 
http://www.SeavestHCP.com
http://www.seavesthcp.com
http://www.SinaCompanies.com
http://www.SinaCompanies.com
http://www.StageEquity.com
mailto:info%40TopMedRealty.com%0D?subject=
mailto:info%40TopMedRealty.com%0D?subject=
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Seavest Healthcare Properties LLC
707 Westchester Ave., White Plains, NY 10604

914-683-8474 • www.SeavestHCP.com
Seavest is an investment management firm dedicated to investing in medical office 
buildings and outpatient facilities. The firm acquires existing properties, provides 
equity to developers for new projects, and serves as an investment manager for 
institutional investors and high net worth families. Seavest made its first investments 
in the mid-1980s, and since 2001 has invested through dedicated investment funds. 
Please visit www.seavesthcp.com or call 914.683.8474.

TopMed Realty LLC
500-506 S. Dixie Highway, Hallandale Beach, FL 33009

305-632-0737 • Email: info@topmedrealty.com
TopMed Realty is a full-service investment firm that acquires healthcare real estate 
properties, primarily medical office buildings (MOBs) in growing, high barrier-to-entry 
markets with strong demographics and affiliations with best-in-class medical tenants, 
hospital systems and academic/medical universities. Our objective is to generate 
superior risk-adjusted returns and stable cash flows for our investors by capitalizing 
on the positive demographic trends and other strong tailwinds benefitting MOBs.

Asset 
Management

American Healthcare Investors
18191 Von Karman Ave., Third Floor, Irvine, CA 92612

949-270-9200 • www.AHInvestors.com
American Healthcare Investors is an investment management firm that specializes in 
the acquisition and management of healthcare-related real estate, including medical 
office buildings, senior housing, skilled nursing and hospitals. The company has 
acquired approximately $5.5 billion of healthcare real estate since January 2012 and 
currently manages more than $8 billion worth of assets throughout the US and the UK 
on behalf of thousands of individual and institutional investors.

Davis
22 S. 9th St., Suite 3255, Minneapolis, MN 55402

612-338-4000 • www.DavisRealEstateMN.com
Davis, founded in 1986, is the pre-eminent Minnesota healthcare real estate firm 
and provides healthcare real estate development, property management, brokerage, 
investment and consulting services to health systems, hospitals, individual medical 
groups, specialty practices, and other healthcare organizations. For more information, 
please visit www.davisrealestatemn.com.

Feeling Left Out?
Make sure your firm is listed in next year’s Guide. 

Please visit www.HREIResourceGuide.com
or call 952-960-1423.

Minneapolis • Phoenix • Omaha • Bismarck •Tacoma

NexCore Group
1621 18th St., Denver, CO 80202

303-244-0700 • www.NexCoreGroup.com
NexCore Group develops facilites for hospitals and health systems. We solve complex 
real estate challenges through innovative building solutions and creative financial 
structures. NexCore has the superior expertise to deliver quality environments and 
flexible spaces that help grow your business, lower expenses and mitigate risk. Each 
year over 2 million patients walk through our buildings, which have been designed to 
help providers facilitate the diagnosis, treatment and prevention of disease.

Flagship Healthcare Properties, LLC
2701 Coltsgate Road, Suite 300, Charlotte, NC 28211

704-442-0222 • www.FlagshipHP.com
Flagship Healthcare Properties is a fully integrated commercial real estate firm 
committed to healthcare. Flagship provides its clients a complete array of services, 
including investment and capital solutions; development; sales, leasing, and marketing; 
and property and asset management. Flagship has developed over 1.6 million square 
feet and currently manages over 3 million square feet of healthcare space. The firm 
invests through and is manager of Flagship Healthcare Trust, a private REIT.

What’s Your Story?
PR Services From Wolf Marketing & 

Media Can Help You Tell It.
Don’t waste time and money “educating” 
an ordinary PR or ad agency. Contact the 
healthcare real estate marketing experts.

P.O. Box 1467, Minnetonka, MN 55345-0467
952.960.1423  MWolf@WolfMarketing.com

www.WolfMarketing.com

http://www.SeavestHCP.com
http://www.seavesthcp.com
mailto:info%40TopMedRealty.com%0D?subject=
mailto:info%40TopMedRealty.com%0D?subject=
mailto:www.AHInvestors.com%20?subject=
http://www.DavisRealEstateMN.com
http://www.davisrealestatemn.com
http://www.HREIResourceGuide.com
www.HREIResourceGuide.com
http://www.nexcoregroup.com
http://www.FlagshipHP.com
http://www.HealthAmRealty.com 
http://www.WolfMarketing.com
mailto:MWolf%40WolfMarketing.com?subject=
http://www.WolfMarketing.com
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Ackerman Medical
10 Glenlake Parkway, South Tower, Suite 1000

Atlanta, GA 30328
770-913-3927

www.ackermanmedical.com

Bear Real Estate Advisors
10080 W. Alta Drive

Las Vegas, NV 89145
702-710-1031

bear-advisors.com

Cushman & Wakefield - Healthcare Advisory Practice
225 W Wacker Dr, Ste 3000

Chicago, IL 60606
312-338-7061

www.cushwake.com

Hammond Hanlon Camp (H2C)
623 Fifth Ave., 29th Floor, New York, NY 10022

212-257-4500 • www.H2C.com
Hammond Hanlon Camp LLC (H2C) is an independent investment banking and 
financial advisory firm, and one of the nation’s leading advisors to the healthcare real 
estate industry. H2C is the nation’s most experienced healthcare real estate broker, 
assisting all types of clients in the disposition of healthcare related properties. The 
professionals at H2C have executed more than $10 billion of real estate transactions 
over the past 20 years. Call P.J. Camp at 212-257-4505 or at pcamp@h2c.com.

Brokerage
(Sales & Leasing)

Avison Young Healthcare Practice
www.AvisonYoung.com

The client-centric approach of Avison Young’s national healthcare practice provides 
intelligent solutions for healthcare real estate investors and healthcare providers. The 
nationally-recognized experts of our full-service healthcare group bring specialized 
expertise in the areas of advisory, brokerage, consulting and property management. 
Avison Young has rapidly grown to over 2,600 professionals in 82 offices.

CBRE U.S. Healthcare Capital Markets
225 17th St., Suite 3200, Denver, CO 80202

303-628-1745 • www.CBRE.com/CM-Healthcare
CBRE U.S. Healthcare Capital Markets provides healthcare real estate investors 
with disposition, recapitalization, and debt & strategic finance strategies; advises 
healthcare providers with strategic consulting and capital planning; and assists health 
systems and physician groups in the developer selection process. CBRE Group, 
Inc. (NYSE: CBG), a Fortune 500 and S&P 500 company, is the world’s largest 
commercial real estate services and investment firm and is the leading provider of 
real estate services for the healthcare industry.

Colliers International
601 Union St., Seattle, WA 98101

704-619-3931 • www.Colliers.com/EN-US/HealthcareServices
Colliers International offers a highly specialized service line supported by a 
committed team across the full spectrum of real estate services: investment sales, 
brokerage, lease administration, property and project management, plus Colliers 
360, our exclusive dashboard technology tool. This core group focuses on healthcare 
real estate, consistently delivering the best quality of technological and analytical 
solutions to support clients’ strategic missions.

Davis
22 S. 9th St., Suite 3255, Minneapolis, MN 55402

612-338-4000 • www.DavisRealEstateMN.com
Davis, founded in 1986, is the pre-eminent Minnesota healthcare real estate firm 
and provides healthcare real estate development, property management, brokerage, 
investment and consulting services to health systems, hospitals, individual medical 
groups, specialty practices, and other healthcare organizations. For more information, 
please visit www.davisrealestatemn.com.

Gittleson Zuppas Medical Realty
3 Bethesda Metro Center, Suite 700, Bethesda, MD 20814

301-961-1941 • www.GZRealty.net
Gittleson Zuppas Medical Realty was established in 1990 as a specialty commercial 
real estate brokerage firm. As the leader in medical real estate, GZ’s superior 
reputation, professionalism, and market expertise has developed strong relationships 
with the physician, landlord, and the brokerage community. We currently represent 
nearly 5 million square feet in 60+ premier medical office locations in the Washington 
DC, Maryland, and Virginia.

Minneapolis • Phoenix • Omaha • Bismarck •Tacoma

mailto:www.H2C.com%20?subject=
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http://www.CBRE.com/CM-Healthcare 
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http://www.GZRealty.net
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RJ King Associates Healthcare Real Estate
18907 Fishermans Bend Drive, Lutz, FL 33558

813-244-7532
www.rjkingassociates.com

Tiburon Realty Advisors
388 Market St., Suite 1300
San Francisco, CA 94111

415-889-5399
www.tiburonrealtyadvisors.com

HealthAmerica Realty Group LLC
3280 Howell Mill Road N.W., Suite 100, Atlanta, GA 30327

404-869-2670 • www.HealthAmRealty.com
HealthAmerica Realty Group is a full-service commercial real estate firm dedicated 
solely to the healthcare sector. Headquartered in Atlanta, the firm has been servicing 
the needs of the medical real estate market throughout the Southeast for over 20 years. 
The experienced team of professionals offers healthcare clients expertise in medical 
facility acquisitions, landlord representation, property management, investments sales 
and brokerage, asset management, development and tenant representation. 

HFF
One Victory Park, 2323 Victory Ave., Suite 1200, Dallas, TX 75219

214-265-0880 • www.HFFLP.com
Evan Kovac: (206) 576-0050, ekovac@hfflp.com
Andrew Milne: (858) 552-7690, amilne@hfflp.com

Ben Appel: (484) 532-4200, bappel@hfflp.com
Anthony Frogameni: (407) 745-3900, afrogameni@hfflp.com

John Chun: (949) 253-8800, jchun@hfflp.com
Zack Holderman: (858) 552-7690, zholderman@hfflp.com

Timothy Joyce: (312) 528-365, tjoyce@hfflp.com
HFF operates out of 26 offices and is a leading provider of commercial real estate 

and capital markets services to the global commercial real estate industry.

Marcus & Millichap
750 Battery St., 5th Floor, San Francisco, CA 94111

415-963-3000 • www.MarcusMillichap.com
Marcus & Millichap leads the commercial real estate industry with more than 1,700 
investment sales and financing professionals in over 80 offices throughout the U.S. 
and Canada. Our Healthcare Real Estate Group arranges the sale of investment 
properties on behalf of individuals, partnerships, major institutions, developers and 
hospital systems. We also provide financing, research and advisory services to most 
of the industry’s leading institutional investors.

The Plaza Companies
9401 W. Thunderbird Road, Suite 200, Peoria, AZ 85381

623-972-1184 • www.ThePlazaCo.com
Plaza Companies, based in Peoria, Arizona, is an esteemed leader in the developing 
and managing of medical office and commercial office properties, technology and 
bioscience facilities, mixed-use properties and senior housing communities. Since its 
founding in 1982, this full-service, specialized real estate firm has established a proud 
portfolio stretching across the greater Phoenix area of more than 10 million square 
feet valued at more than $1 billion.

Stream Realty Partners
2001 Ross Ave., Suite 400, Dallas, TX 75201

214-267-0400 • www.StreamRealty.com
Stream Healthcare provides an array of best-in-class services including leasing, 
property management, construction management, acquisition, and development 
tailored to the niche demand of the healthcare market. Our depth and quality of 
experience has served clients across all levels of the continuum of care. Stream’s 
team of professionals offer creative and efficient solutions to tackle the complex and 
dynamic requirements of the healthcare industry. 

VITAL 
PARTNER

> colliers.com/us/healthcare

Colliers International offers a highly-specialized service line that supplies critical 
real estate intelligence for the healthcare industry. Leveraging Colliers’ global 
presence and platform, we bring together experts in consulting, brokerage, 
investment sales property management, valuation and capital markets to provide 
our clients with a fully-integrated suite of services. From occupiers, to owners, 
to investors, we are dedicated to providing our clients with tailored service that 
stems from an in-depth understanding of the healthcare market and strong 
expertise in real estate strategy.HEALTHCARE

EXPERTISE
Real Estate Services

HREI 2018 Resource Guide Ad_Final.indd   1 4/5/18   5:25 PM
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Transwestern
Eric Johnson: 713.272.1217
Jay Johnson: 404.842.6652

www.Transwestern.com/Healthcare
Transwestern’s Healthcare Advisory Services professionals work collaboratively to 
serve the needs of both healthcare providers and real estate owners across the full 
continuum of healthcare property types and at every stage of the asset lifecycle, from 
strategy to brokerage, project management, development, and on through long-term 
property and facilities management. Our comprehensive capabilities and experience 
benefit clients with solutions customized to their specific real estate need.

Tranzon Fox Auctions
3819 Plaza Drive, Fairfax, VA 22030

888-621-2110
www.Tranzon.com

Today’s healthcare real estate is undergoing vast 

shifts, with new strategies needed to successfully 

navigate the many new demands, regulations and 

property designs. To stay ahead in the rapidly changing 

market, medical property investors, developers and 

owners need expert insights into important trends 

and challenges in order to capitalize on the many new 

investment opportunities. Map a bright future—join 

industry leaders and respected experts for the year’s 

most informative healthcare real estate conference 

to make sure you’re heading in the right direction.

MAY 9–11, 2018 | HOUSTON, TEXAS

NAVIGATING NEW DIRECTIONS

Feeling Left Out? Make sure your firm is listed in next year’s Directory. 
Please visit www.HREIResourceGuide.com

2,500+ 
Healthcare 
Executives 
Every Month

That’s who Healthcare Real Estate Insights™ 
magazine reaches, consistently showcas-
ing your brand and advertising in front 
of the highly targeted audience you 
need to achieve your new business de-
velopment and marketing goals. 
For advertising information, please call 
Murray Wolf at 952-960-1423. 

http://www.Transwestern.com/Healthcare
http://www.Transwestern.com/Healthcare
http://www.MOB.BOMA.org
http://www.HREIResourceGuide.com
www.HREIResourceGuide.com
http://www.hreinsights.com
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Transwestern
Eric Johnson: 713.272.1217
Jay Johnson: 404.842.6652

www.Transwestern.com/Healthcare
Transwestern’s Healthcare Advisory Services professionals work collaboratively to 
serve the needs of both healthcare providers and real estate owners across the full 
continuum of healthcare property types and at every stage of the asset lifecycle, from 
strategy to brokerage, project management, development, and on through long-term 
property and facilities management. Our comprehensive capabilities and experience 
benefit clients with solutions customized to their specific real estate need.

A/Z Corporation
2 International Plaza

Philadelphia, PA 19113
215-800-6153
A-ZCorp.com

Construction Design
(Architecture & Engineering)

ERDMAN
866-855-1001 • www.Erdman.com

Through Integrative Thinking ERDMAN helps healthcare organizations solve 
the complex problems of today and tomorrow around market opportunities and 
deployment, new operational models, consumer oriented patient experiences, and 
effective use of capital through facility planning and implementation.

ERDMAN
866-855-1001 • www.Erdman.com

Through Integrative Thinking ERDMAN helps healthcare organizations solve 
the complex problems of today and tomorrow around market opportunities and 
deployment, new operational models, consumer oriented patient experiences, and 
effective use of capital through facility planning and implementation.

HDR Architecture
8404 Indian Hills Drive

Omaha, NE 68114-4098
402-399-1000

www.HDRInc.com

HOK
10 S. Broadway, Suite 200
St. Louis, Missouri 63102

314-421-2000
www.HOK.com

HKS
350 N. Saint Paul St., Suite 100

Dallas, TX 75201
214-969-5599

www.HKSInc.com

Perkins + Will
410 N Michigan Ave.

Chicago, IL 60611
312-755-0770

www.PerkinsWill.com

Stantec Architecture
10160 112 St. N.W.

Edmonton, Alebrta T5K 2L6
780-917-7000

www.Stantec.com

McCarthy Building Copanies Inc.
1341 N Rock Hill Rd
St. Louis, MO 63124

314-968-3300
www.McCarthy.com

Turner Construction
375 Hudson St.

New York, NY 10014
212-229-6000

TCCo.com

http://www.Transwestern.com/Healthcare
http://www.Colliers.com/En-US/HealthcareServices  
http://www.Colliers.com/En-US/HealthcareServices  
http://www.Erdman.com
http://www.Erdman.com
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Development
Cornerstone Companies Inc.

8902 N. Meridian St., Suite 205, Indianapolis, IN 46260
317-841-9900 • www.CornerstoneCompaniesInc.com

Cornerstone is a leading healthcare development company in the Midwest. With more 
than 100 successful projects completed in 33 years, our team develops properties 
that maximize real estate value and maintain high patient satisfaction. That means 
your property is developed by a team who understands how to deliver a quality 
investment with top patient care.

Envoy Net Lease Partners
1363 Shermer Road, Suite 309, Northbrook, IL 60062

847-239-7250 • www.EnvoyNNN.com
Envoy Net Lease Partners is a nationwide capital provider for single-tenant net 
lease medical, retail, orrice and industrial properties. Our financing programs 
include: Ground Lease A&D Loans; Up to 100% LTC with no back-end participation; 
Construction Loands; Up to 95% LTC with no back-end profit participation; Bridge 
Loans: Up to 90% loan-to-purchase price for short-term bridge loans for properties in 
transition; and JV Equity: Up to 95% equity financing for BTS net lease transactions.

Caddis
5910 N. Central Expressway, Suite 1400, Dallas, TX 75206

214-916-5750 • www.Caddis.com
Caddis is a national real estate development, management and investment firm 
focused exclusively on healthcare real estate. The firm consists of accomplished 
real estate professionals across various disciplines providing clients with expertise 
in development, acquisition, financing, construction management, leasing, tenant 
representation, property management and accounting. Caddis has developed or 
acquired over three million square feet of medical assets valued in excess of $1 billion.

Anchor Health Properties
1300 N. Grant Ave., Suite 209, Wilmington, DE 19806

302-655-1010 • www.AnchorHealthProperties.com
Anchor Health Properties is a national, full-service healthcare real estate development, 
management, and investment company focused exclusively on medical facilities. 
Anchor takes a strategic approach to navigating the extremely competitive healthcare 
marketplace, considering multiple angles, such as retail drivers, customer experience, 
branding, and efficiency of the project. Offices based in Wilmington, DE; Charlottesville, 
VA; Nashville and Knoxville, TN; Washington, DC; and San Diego, CA.

Atkins Companies
101 Old Short Hills Road, Suite PH1, West Orange, NJ 07052

973-325-7900 • www.AtkinsCompanies.com
The Atkins Companies is an industry-leading, award-winning, New Jersey-based real 
estate organization that most notably specializes in the development, acquisition and 
management of medical office properties throughout the northeast and beyond. Proud 
of the longevity of our family enterprise, we continue to cherish our strong relationships 
with health systems, hospitals and physician groups. For more information, visit  
www.atkinscompanies.com or contact Cory Atkins at (973) 325-7900.

Davis
22 S. 9th St., Suite 3255, Minneapolis, MN 55402

612-338-4000 • www.DavisRealEstateMN.com
Davis, founded in 1986, is the pre-eminent Minnesota healthcare real estate firm 
and provides healthcare real estate development, property management, brokerage, 
investment and consulting services to health systems, hospitals, individual medical 
groups, specialty practices, and other healthcare organizations. For more information, 
please visit www.davisrealestatemn.com.

Minneapolis • Phoenix • Omaha • Bismarck •Tacoma

ERDMAN
866-855-1001 • www.Erdman.com

Through Integrative Thinking ERDMAN helps healthcare organizations solve 
the complex problems of today and tomorrow around market opportunities and 
deployment, new operational models, consumer oriented patient experiences, and 
effective use of capital through facility planning and implementation.

Feeling Left Out?
Make sure your firm is listed in next year’s Guide. 

Please visit www.HREIResourceGuide.com
or call 952-960-1423.

http://www.CornerstoneCompaniesInc.com
http://www.EnvoyNNN.com
http://www.Caddis.com
http://www.FlagshipHP.com 
http://www.AnchorHealthProperties.com 
http://www.AtkinsCompanies.com 
http://www.atkinscompanies.com
http://www.DavisRealEstateMN.com 
http://www.davisrealestatemn.com
http://www.Erdman.com
http://www.HREIResourceGuide.com
www.HREIResourceGuide.com
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Fidelis Healthcare Partners
5207 McKinney Ave., Suite 22, Dallas, TX 75205
214-893-4189 • www.FidelisRealtyPartners.com

Fidelis Realty Partners (FRP) is a full service real estate firm which owns and operates 
approximately 11 million square feet of retail and medical assets across four states. 
Fidelis Healthcare Partners is a well-capitalized subsidiary focused exclusively on the 
development and ownership of on and off campus medical assets. This business is 
led by industry veterans Kevin O’Neil, President and Mark Allyn, CIO. These leaders 
will deliver hands on solutions while leveraging the 70+ person FRP team.

HealthCap
5910 N. Central Expressway, Suite 1000, Dallas, TX 75206

214-953-1722 • www.HealthCap.com
HealthCap is a private equity firm with offices in Dallas, Phoenix and Charlotte 
specializing in creative growth capital and real estate solutions for the healthcare 
industry. Since 1996, HealthCap has sponsored more than $1.1 billion of healthcare 
sector investments located in 28 states. We provide strategic expertise and investment 
capital for the acquisition, disposition, and development of real estate as well as 
operating company buyouts and recapitalizations. Please visit www.healthcap.com.

Healthcare Realty Trust
3310 West End Ave., Suite 700, Nashville, TN 37203

615-269-8175 • www.HealthcareRealty.com
Healthcare Realty Trust is a real estate investment trust that integrates owning, 
managing, financing and developing properties associated with the delivery of 
outpatient healthcare services throughout the United States. The Company’s portfolio 
of medical office and outpatient properties is diversified by geographic location, 
physician specialties and healthcare system affiliation. Healthcare Realty seeks to own 
and operate medical related facilities that produce stable and growing rental income.

HSA PrimeCare
100 S. Wacker Drive, Suite 950, Chicago, IL 60606

312-332-3555 • www.HSAPrimeCare.com
HSA PrimeCare partners with leading health care providers in the nation to create 
development, project management, leasing, monetization, and property management 
real estate solutions that address the needs of today’s patients while satisfying the 
financial goals of the health care provider. A leading developer and manager of 
medical facilities in the Midwest, HSA PrimeCare is responsible for a management 
portfolio of institutional health care properties of more than one million square feet.

Irgens
833 E. Michigan St., Suite 400, Milwaukee, WI 53202

414-443-0700 • www.Irgens.com
Irgens partners with health systems to evaluate their existing ambulatory care facility 
needs and then leads the process to plan, lease, design, develop, finance, construct 
and manage such outpatient facilities through lease financing. Our approach to 
hospital-physician alignment, cost-effective financing and single-source accountability 
allows leading health systems to deliver quality patient care in the most cost-effective 
setting to enhance their bottom line and preserve capital.

www.pacificmedicalbuildings.com

PMB is a national healthcare real estate partner 
for health systems, hospitals, medical groups and 
universities. We specialize in the development and 
management of ambulatory care facilities including 
medical office buildings, outpatient clinical facilities, 

academic facilities and parking structures. 

With over 40 years of experience solely devoted to 
the healthcare real estate industry, the PMB team 
excels at providing customized solutions for clients 

dedicated to advancing healthcare.

Contact Us
Barry Weinbaum
bweinbaum@pmbllc.com
858.794.1900

Shawn Janus
sjanus@pmbllc.com
708.372.3310

Offices
Austin 
Chicago
Las Vegas
Los Angeles
Nashville

Orange 
Phoenix
Portland
San Diego
Vancouver

Flagship Healthcare Properties, LLC
2701 Coltsgate Road, Suite 300, Charlotte, NC 28211

704-442-0222 • www.FlagshipHP.com
Flagship Healthcare Properties is a fully integrated commercial real estate firm 
committed to healthcare. Flagship provides its clients a complete array of services, 
including investment and capital solutions; development; sales, leasing, and 
marketing; and property and asset management. Flagship has developed over 1.6 
million square feet and currently manages over 3 million square feet of healthcare 
space. The firm invests through and is manager of Flagship Healthcare Trust, a 
private REIT.

http://www.HealthAmRealty.com 
http://www.HealthCap.com
http://www.HealthAmRealty.com 
http://www.healthcap.com
http://www.HealthcareRealty.com 
http://www.HSAPrimeCare.com
http://www.Irgens.com
http://www.pacificmedicalbuildings.com
http://www.FlagshipHP.com
http://www.HealthAmRealty.com 
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The Keith Corporation
4500 Cameron Valley Parkway, Suite 400, Charlotte, NC 28211

704-365-6000 • www.TheKeithCorp.com
THE KEITH CORPORATION is a full-service commercial real estate firm 
headquartered in Charlotte, North Carolina. Founded in 1989, TKC cultivates trust 
and communication with our clients, by creating a fully customized approach to 
building their ideal product. The TKC product types range from single-tenant retail, 
to high-rise office buildings, to industrial warehouses, manufacturing facilities, and 
state-of-the-art healthcare projects.

NexCore Group
1621 18th St., Denver, CO 80202

303-244-0700 • www.NexCoreGroup.com
NexCore Group develops facilites for hospitals and health systems. We solve complex 
real estate challenges through innovative building solutions and creative financial 
structures. NexCore has the superior expertise to deliver quality environments and 
flexible spaces that help grow your business, lower expenses and mitigate risk. Each 
year over 2 million patients walk through our buildings, which have been designed to 
help providers facilitate the diagnosis, treatment and prevention of disease.

Optimal Outcomes
435 5th Ave. N., Suite 200, St. Petersburg, FL 33701

727-895-8902 • www.Optimal-Outcomes.com
Optimal Outcomes does more than simply develop buildings. We design, develop, 
finance, own and manage a wide range of ambulatory facilities - all aimed at improving 
the delivery of healthcare rather than just maintaining the status quo. For over 20 
years, Optimal has represented an integrated one-stop shop exclusively focused on 
progressive ambulatory facility solutions tailored to our clients’ specific needs. Visit 
www.optimal-outcomes.com to learn more about what makes us different.

Pacific Medical Buildings / PMB
3394 Carmel Mountain Road, Suite 200, San Diego, CA 92121

858-794-1900 • www.PacificMedicalBuildings.com
PMB is a healthcare real estate development company for health systems, hospitals, 
medical groups and academic medical centers. We focus 100% of our business on 
the development of healthcare-related facilities including ambulatory care centers, 
MOBs, inpatient hospitals, post-acute hospitals and parking structures. With over 40 
years of experience solely devoted to the healthcare real estate industry, PMB excels 
at providing customized solutions. www.pacificmedicalbuildings.com.

Pisula Development Company
10857 Kuykendahl Road, Suite 200, The Woodlands, TX 77382

713-870-6369 • www.PinecroftRealty.com
Over the past fourteen years, our company has steadily grown to become a 
regional, full service, healthcare real estate leader with business units specializing in 
acquisitions & development, property & asset management and commercial leasing. 
In collaboration with physicians, health systems and our investor clients, Pisula 
Development Company, has broken ground on or acquired 51 projects totaling over 
2.3 million SF of commercial space.

Medistar Corporation
7670 Woodway Drive, Suite 160, Houston, TX 77063

713-953-8451 • www.MedistarCorp.com
Medistar is a leading full-service medical real estate development company. For 
over 40 years, Medistar has focused on building strong physician partnerships and 
designing, developing and acquiring general, post-acute and surgical hospitals, 
ASCs, MOBs, assisted living, skilled nursing and related facilities. Our experienced 
team delivers innovative solutions for our clients and partners worldwide. Contact 
Paul McCleary at pmccleary@MedistarCorp.com for information on how Medistar 
can help you.

Meridian
2420 Camino Ramon, Suite 215, San Ramon, CA 94583

925-302-1400 • www.mpcca.com
Meridian is a full-service real estate developer specializing in delivering high quality, 
brand-enhancing outpatient healthcare facilities to our major healthcare system 
clients throughout the western United States. Our team of experienced and talented 
real estate professionals is skilled at identifying and repurposing properties for our 
clients in challenging markets in a manner that supplements and enhances the 
traditional broker-driven site acquisition process. 

Navigant
150 N. Riverside Plaza, Suite 2100, Chicago, IL 60606

312-583-6956 • www.navigant.com
Navigant helps clients manage the financing, planning, design and construction of 
projects ranging from ambulatory care centers, healthcare villages and micro-hospitals 
to major campus expansions and new hospitals. By leveraging our deep strategic, 
operations, finance, facility planning, program management and development 
expertise, we deliver real estate solutions that help our clients achieve the triple aim 
of improving population health and the patient experience at the lowest possible cost.

http://www.TheKeithCorp.com
http://www.nexcoregroup.com
http://www.Optimal-Outcomes.com
http://www.optimal-outcomes.com
http://www.PacificMedicalBuildings.com  
http://www.PacificMedicalBuildings.com  
http://www.pacificmedicalbuildings.com
http://www.PinecroftRealty.com
http://www.MedistarCorp.com 
mailto:pmccleary%40MedistarCorp.com%20?subject=
http://www.mpcca.com
http://www.MedistarCorp.com 
http://www.Navigant.com 
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The Plaza Companies
9401 W. Thunderbird Road, Suite 200, Peoria, AZ 85381

623-972-1184 • www.ThePlazaCo.com
Plaza Companies, based in Peoria, Arizona, is an esteemed leader in the developing 
and managing of medical office and commercial office properties, technology and 
bioscience facilities, mixed-use properties and senior housing communities. Since its 
founding in 1982, this full-service, specialized real estate firm has established a proud 
portfolio stretching across the greater Phoenix area of more than 10 million square 
feet valued at more than $1 billion.

Rendina Healthcare Real Estate
661 University Blvd., Suite 200, Jupiter, FL 33458

866-630-5055 • www.Rendina.com
Rendina is a trusted national leader in healthcare real estate, providing comprehensive 
solutions to our clients and giving back to the communities we serve. We assist 
hospitals and health systems in fulfilling growth and physician recruitment strategies 
by offering creative solutions for a variety of healthcare real estate initiatives. We 
have been a trusted partner to providers for more than 30 years, and have developed 
more than 7.6 million square feet throughout the country.

Read King Medical Development
5850 San Felipe - Suite 490

Houston, TX 77057
713-782-9000

www.readkingmd.com The Sanders Trust
1000 Urban Center Drive, Suite 675, Birmingham, AL 35242

 205-298-0809 • www.SandersTrust.com
The Sanders Trust (“TST”) specializes exclusively in the acquisition, development 
and management of strategic healthcare properties throughout the United States in 
partnership with leading health systems and physicians. TST’s portfolio spans the full 
spectrum of healthcare real estate. The Birmingham-based firm was founded in 1989 
by Rance Sanders and Hall of Fame quarterback, Bart Starr. TST has developed or 
acquired medical properties valued at more than $1 billion.

Information + Networking = VALUE & RESULTS
The InterFace Halthcare Real Estate conferences stand above the rest by providing both high-level education and information 

as well as high-level networking and dealmaking.  
When you need to get informed and shake hands with the right people, look to InterFace!

M E D I A ,  I N C .®

2018 INTERFACE HEALTHCARE  
REAL ESTATE SCHEDULE

InterFace Healthcare Real Estate West 
    February 28, Los Angeles 

InterFace Healthcare Real Estate Carolinas 
    May 31, Charlotte

InterFace Healthcare Real Estate (national) 
    September 27, Dallas

InterFace Healthcare Real Estate Southeast 
    November, Nashville

For speaking and sponsorship info, please contact Richard Kelley at 914-468-0818 • rkelley@francemediainc.com
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For speaking and sponsorship info, please contact Richard Kelley at 914-468-0818 • rkelley@francemediainc.com

Information + Networking = VALUE & RESULTS
The InterFace Halthcare Real Estate conferences stand above the rest by providing both high-level education and information 

as well as high-level networking and dealmaking.  
When you need to get informed and shake hands with the right people, look to InterFace!

M E D I A ,  I N C .®

2018 INTERFACE HEALTHCARE  
REAL ESTATE SCHEDULE

InterFace Healthcare Real Estate West 
    February 28, Los Angeles 

InterFace Healthcare Real Estate Carolinas 
    May 31, Charlotte

InterFace Healthcare Real Estate (national) 
    September 27, Dallas

InterFace Healthcare Real Estate Southeast 
    November, Nashville

For speaking and sponsorship info, please contact Richard Kelley at 914-468-0818 • rkelley@francemediainc.com

Feeling Left Out?
Make sure your firm is listed in next year’s Guide. 

Please visit www.HREIResourceGuide.com
or call 952-960-1423.

http://www.theplazaco.com
http://www.Rendina.com
http://www.SandersTrust.com 
http://www.InterfaceConferenceGroup.com
http://www.HREIResourceGuide.com
www.HREIResourceGuide.com
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Visconsi Companies, Ltd
30050 Chagrin Blvd, Suite 360

Pepper Pike, OH 44124
216-464-5550

www.Visconsi.com

Seavest Healthcare Properties LLC
707 Westchester Ave., White Plains, NY 10604

914-683-8474 • www.SeavestHCP.com
Seavest is an investment management firm dedicated to investing in medical office 
buildings and outpatient facilities. The firm acquires existing properties, provides 
equity to developers for new projects, and serves as an investment manager for 
institutional investors and high net worth families. Seavest made its first investments 
in the mid-1980s, and since 2001 has invested through dedicated investment funds. 
Please visit www.seavesthcp.com or call 914.683.8474.

Sina Companies
5220 Hood Road, Suite 110, Palm Beach Gardens, FL 33418

901-240-4776 • www.SinaCompanies.com
Our team has developed more than 7 million square feet and acquired nearly 2 million 
SF of medical facilities in 35 states in the past 30+ years. Sina Companies supports 
healthcare providers’ growth, including MOBs, post acute, senior living, and specialty 
hospitals. Our approach is to provide flexibility, speed, and efficient capital, resulting 
in superior project delivery for our clients. Contact Damian Donati at 901-240-4776 or 
at ddonati@SinaCompanies.com, or www.SinaCompanies.com.

Stream Realty Partners
2001 Ross Ave., Suite 400, Dallas, TX 75201

214-267-0400 • www.StreamRealty.com
Stream Healthcare provides an array of best-in-class services including leasing, 
property management, construction management, acquisition, and development 
tailored to the niche demand of the healthcare market. Our depth and quality of 
experience has served clients across all levels of the continuum of care. Stream’s 
team of professionals offer creative and efficient solutions to tackle the complex and 
dynamic requirements of the healthcare industry. 

Trammell Crow Company
2100 McKinney Ave #800, Dallas, TX 75201

214-863-4101 • www.TrammellCrow.com
Trammell Crow Company (“TCC”) is one of the nation’s leading developers and 
investors in commercial real estate. The Company has developed or acquired more 
than 2,600 buildings valued at more than $60 billion and over 565 million square 
feet. Over the last decade, TCC has developed over $3.5B of healthcare real estate, 
including MOBs, hospitals, and outpatient facilities, totaling more than 15 MSF. We 
are consistently ranked as a leading healthcare developer by Modern Healthcare 
magazine. 

Transwestern
Eric Johnson: 713.272.1217
Jay Johnson: 404.842.6652

www.Transwestern.com/Healthcare
Transwestern’s Healthcare Advisory Services professionals work collaboratively to 
serve the needs of both healthcare providers and real estate owners across the full 
continuum of healthcare property types and at every stage of the asset lifecycle, from 
strategy to brokerage, project management, development, and on through long-term 
property and facilities management. Our comprehensive capabilities and experience 
benefit clients with solutions customized to their specific real estate need.

The HREI Insights Awards™ were established 
by Healthcare Real Estate Insights™ magazine 
to recognize excellence in healthcare real 
estate. The HREI Insights Awards™ are the only 
comprehensive awards totally dedicated to 
the healthcare real estate sector.

The awards will be presented Dec. 6, 2018, 
at the RealShare Healthcare Real Estate 
Conference in Scottsdale, Ariz. 

Information and entry forms will be 
available in Summer 2018. Watch HREI™ 
magazine and HREInsights.com for details.

Winning Feels Good!

But you can’t win if you don’t enter...

http://www.SeavestHCP.com
http://www.seavesthcp.com
http://www.SinaCompanies.com 
http://www.SinaCompanies.com
http://www.StreamRealty.com
http://www.HealthAmRealty.com 
http://www.TrammellCrow.com
http://www.Transwestern.com/Healthcare
http://www.Transwestern.com/Healthcare
http://www.hreinsights.com
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Ryan Companies US Inc.
Multiple Locations Across the U.S.

612-492-4000
www.RyanCompanies.com

Capital One Healthcare
77 W Wacker Drive, Suite 1000, Chicago, IL 60601
312-739-4816 • www.CapitalOne.com/Healthcare

Capital One® Healthcare combines industry expertise with the capabilities of a Top 10 
U.S. bank. With more than $75 billion invested over the last 10 years across a broad 
range of healthcare sectors, our team of specialists has the experience to support your 
company’s growth. We’re proud to have financed more than 6,000 seniors housing, 
skilled nursing facilities, and medical properties in the U.S. For more information visit 
capitalone.com/healthcare or contact Erik.Tellefson@capitalone.com

CIT
11 42nd St., New York, NY 10036

973-222-4338 • www.CIT.com/Healthcare-Finance
CIT Healthcare Finance offers comprehensive lending solutions and banking services 
to companies across the healthcare industry. We specialize in cash-flow loans, 
assetbased lending, real estate financing, and working capital lines of credit. Through 
our client-focused and industry-centric model, we tailor our products and services to 
help our clients meet their capital needs. Founded in 1908, CIT is a financial holding 
company with more than $50 billion in assets. cit.com

Financial 
Services

INFORMATIVE

ENGAGING

INNOVATIVE

INFLUENTIAL

YOUR 2018 OPPORTUNITIES AWAIT
Visit:  www.GlobeSt.com/events

Or contact:  Peggy Schecter     |     pschecter@alm.com     |     212-457-9509

Presents:

Industry’s most relevant topics, delivered and discussed by the top minds in real estate.

Feeling Left Out?
Make sure your firm is listed in next year’s Guide. 

Please visit www.HREIResourceGuide.com
or call 952-960-1423.

Envoy Net Lease Partners
1363 Shermer Road, Suite 309, Northbrook, IL 60062

847-239-7250 • www.EnvoyNNN.com
Envoy Net Lease Partners is a nationwide capital provider for single-tenant net 
lease medical, retail, orrice and industrial properties. Our financing programs 
include: Ground Lease A&D Loans; Up to 100% LTC with no back-end participation; 
Construction Loands; Up to 95% LTC with no back-end profit participation; Bridge 
Loans: Up to 90% loan-to-purchase price for short-term bridge loans for properties in 
transition; and JV Equity: Up to 95% equity financing for BTS net lease transactions.

http://www.capitalone.com/healthcare
http://www.CIT.com/Healthcare-Finance
http://www.RealShareConferences.com
http://www.HREIResourceGuide.com
www.HREIResourceGuide.com
http://www.EnvoyNNN.com 
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VMG Health
2515 McKinney Ave., Suite 1500, Dallas, TX 75201

214-369-4888 • www.VMGHealth.com
VMG Health provides expert real estate appraisal and consulting services to healthcare 
facility owners, operators, managers, lenders, tenants, and advisors. The special 
nature of healthcare real estate properties requires an in-depth understanding of the 
business, financial, and legal environment in which our clients operate. With over 
150 professionals located in Dallas, Denver and Nashville, VMG Health is exclusively 
focused in healthcare and performs 3,500+ valuations/appraisals each year.

MidCap Financial
7255 Woodmont Ave., Suite 200

Bethesda, MD 20814
301-841-6484

MidCapFinancial.com

Dinsmore & Shohl
1300 Six PPG Place

Philadelphia, PA 15222
412-288-5884

www.Dinsmore.com

Hammond Hanlon Camp (H2C)
623 Fifth Ave., 29th Floor, New York, NY 10022

212-257-4500 • www.H2C.com
Hammond Hanlon Camp LLC (H2C) is an independent investment banking and 
financial advisory firm, and one of the nation’s leading advisors to the healthcare 
real estate industry. Uniquely qualified as a licensed broker/dealer, H2C is the 
nation’s most experienced healthcare real estate advisor, providing industry-focused 
guidance regarding recapitalizations, raising debt and equity capital, refinancings and 
bond financings. The professionals at H2C have executed more than $10 billion of 
real estate transactions over the past 20 years. Call P.J. Camp at 212-257-4505 or 
at pcamp@h2c.com.

NexCore Group
1621 18th St., Denver, CO 80202

303-244-0700 • www.NexCoreGroup.com
NexCore Group develops facilites for hospitals and health systems. We solve complex 
real estate challenges through innovative building solutions and creative financial 
structures. NexCore has the superior expertise to deliver quality environments and 
flexible spaces that help grow your business, lower expenses and mitigate risk. Each 
year over 2 million patients walk through our buildings, which have been designed to 
help providers facilitate the diagnosis, treatment and prevention of disease.

Legal 
Services

Winstead PC
500 Winstead Building, 2728 N. Harwood St., Dallas, TX 75201

214-745-5400 • www.Winstead.com
Winstead’s Healthcare Facilities Real Estate attorneys bring a blend of real estate 
excellence and healthcare industry acumen to each project. Our clients include 
hospital systems, physician groups, developers, operators, investors, and lenders of 
every type of medical facility. Our attorneys also represent senior and assisted living 
facilities and are well versed on the regulatory issues surrounding healthcare real 
estate projects. Visit Winstead.com/HealthcareFacilitiesRealEstate.

Feeling Left Out?
Make sure your firm is listed in next year’s Guide. 

Please visit www.HREIResourceGuide.com
or call 952-960-1423.

2,500+ 
Healthcare 
Executives 
Every Month

That’s who Healthcare Real Estate 
Insights™ magazine reaches, 
consistently showcasing your 
brand and advertising in front 
of the highly targeted audi-
ence you need to achieve your 
new business development and 
marketing goals. 
For information, please call 
Murray Wolf at 952-960-1423. 

http://www.VMGHealth.com
http://www.H2C.com 
mailto:pcamp%40h2c.com?subject=
http://www.nexcoregroup.com
http://www.Winstead.com
http://Winstead.com/HealthcareFacilitiesRealEstate
http://www.HREIResourceGuide.com
www.HREIResourceGuide.com
http://www.hreinsights.com
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Other Professional 
Services

BOMA International
1101 15th St. N.W., Suite 800, Washington, DC 20005

202-326-6351 • www.MOB.BOMA.org
BOMA International’s annual Medical Office Buildings & Healthcare Real Estate 
Conference is the nation’s largest education, networking and business development 
event dedicated to healthcare real estate. It brings together over 1,200 hospital 
and health system executives, developers, investors, lenders, property and facility 
managers, brokers and leasing agents, architects and design professionals, and 
attorneys to address emerging trends and issues in the sector. For more information 
visit mob.boma.org.

InterFace Healthcare Real Estate Conferences
3500 Piedmont Rd., Suite 415, Atlanta, GA 30305

914-468-0818 • www.InterfaceConferenceGroup.com

Almost 7,000 healthcare and medical office real estate owners, investors, developers, 
lenders and operators, as well as hospital, healthcare system and physician group 
executives, have attended InterFace’s 38 information and networking events over the 
past nine years. Unlike many events, InterFace conferences offer substantive education 
and information as well as high-level networking, deal-making and relationship building. 
For more information, contact Richard Kelley at rkelley@francemediainc.com.

RealShare/ALM
120 Broadway, 5th Floor, New York, NY 10271

800-357-2128 • www.RealShareConferences.com
Join the industry’s top owners, investors, developers, brokers, and financiers as they 
gather at the foremost national Healthcare Real Estate event. Scheduled on Dec 5 
& 6 in Scottsdale AZ, the 2018 RealShare Healthcare will cover the latest trends in 
regulation, space, patient capacity, cost and technology and how these major issues 
will impact real estate development, investments and facility design. Discover your 
opportunity! Contact Peggy Schecter | pschecter@alm.com | 212-457-9509

Wolf Marketing & Media
P.O. Box 1467, Minnetonka, MN 55345

800-613-8731 • www.WolfMarketing.com
If your healthcare real estate (HRE) firm needs public relations, advertising or other 
marketing services from a company that specializes in the HRE sector, look no further 
than Wolf Marketing & Media. As the publishers of Healthcare Real Estate Insights™, 
no one knows this sector better than we do. Our affiliated marketing communications 
team works with outside HRE developers, investors, REITs and other clients, 
combining our cutting-edge marketing expertise with our HRE knowledge and 
contacts to deliver marketing results no ordinary agency can match.

Revista
1298 Bay Dale Drive, Suite 214, Arnold, MD 21012

443-949-8794 www.RevistaMed.com
Revista serves as a one-stop resource for healthcare and real estate executives 
to obtain comprehensive, unbiased and medical real estate industry-focused data; 
healthcare industry statistics, market reports and other resources; plus, to connect 
you with other professionals through best-in-class educational networking events. 
The Revista team has decades of experience in healthcare real estate. They 
collaborate with an industry leading advisory board that are leading companies in the 
healthcare real estate industry.

The HREI Insights Awards™ will be presented 
Dec. 6, 2018, at the RealShare Healthcare 
Real Estate Conference in Scottsdale, Ariz. 

Information and entry forms will be 
available in Summer 2018. Watch HREI™ 
magazine and HREInsights.com for details.

Winning Feels Good!

But you can’t win if you don’t enter...

Feeling Left Out?
Make sure your firm is listed in next year’s Guide. 

Please visit www.HREIResourceGuide.com
or call 952-960-1423.

http://www.MOB.BOMA.org
http://mob.boma.org
http://www.interfaceconferencegroup.com
mailto:rkelley%40francemediainc.com?subject=
http://www.realshareconferences.com
mailto:pschecter%40alm.com?subject=
http://www.WolfMarketing.com
http://www.RevistaMed.com
http://www.hreinsights.com
http://www.HREIResourceGuide.com
www.HREIResourceGuide.com
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Feeling Left Out?
Make sure your firm is listed in next year’s Guide. 

Please visit www.HREIResourceGuide.com
or call 952-960-1423.

Program 
Management

Property 
Management

Navigant
150 N. Riverside Plaza, Suite 2100, Chicago, IL 60606

312-583-6956 • www.Navigant.com
Navigant helps clients manage the financing, planning, design and construction of 
projects ranging from ambulatory care centers, healthcare villages and micro-hospitals 
to major campus expansions and new hospitals. By leveraging our deep strategic, 
operations, finance, facility planning, program management and development 
expertise, we deliver real estate solutions that help our clients achieve the triple aim 
of improving population health and the patient experience at the lowest possible cost.

Realty Trust Group LLC
2220 Sutherland Ave., Knoxville, TN 37919
865-521-0630 • www.RealtyTrustGroup.com

Realty Trust Group is a healthcare real estate advisory and services firm serving 
health systems and physician groups. We focus on helping clients reduce costs, 
create value, and support broader strategic objectives in the operations of their real 
estate portfolios through an extensive, integrated service platform including Advisory, 
Capital Projects, Operations and Transaction services.

NexCore Group
1621 18th St., Denver, CO 80202

303-244-0700 • www.NexCoreGroup.com
NexCore Group develops facilites for hospitals and health systems. We solve complex 
real estate challenges through innovative building solutions and creative financial 
structures. NexCore has the superior expertise to deliver quality environments and 
flexible spaces that help grow your business, lower expenses and mitigate risk. Each 
year over 2 million patients walk through our buildings, which have been designed to 
help providers facilitate the diagnosis, treatment and prevention of disease.

The Plaza Companies
9401 W. Thunderbird Road, Suite 200, Peoria, AZ 85381

623-972-1184 • www.ThePlazaCo.com
Plaza Companies, based in Peoria, Arizona, is an esteemed leader in the developing 
and managing of medical office and commercial office properties, technology and 
bioscience facilities, mixed-use properties and senior housing communities. Since its 
founding in 1982, this full-service, specialized real estate firm has established a proud 
portfolio stretching across the greater Phoenix area of more than 10 million square 
feet valued at more than $1 billion.

Aurum Property Partners, LLC
319 Clematis St., Suite 1008
West Palm Beach, FL 33401

561-293-3070
aurumpropertypartners.com

ERDMAN
866-855-1001 • www.Erdman.com

Through Integrative Thinking ERDMAN helps healthcare organizations solve 
the complex problems of today and tomorrow around market opportunities and 
deployment, new operational models, consumer oriented patient experiences, and 
effective use of capital through facility planning and implementation.

Rendina Healthcare Real Estate
661 University Blvd., Suite 200, Jupiter, FL 33458

866-630-5055 • www.Rendina.com
Rendina is a trusted national leader in healthcare real estate, providing comprehensive 
solutions to our clients and giving back to the communities we serve. We assist 
hospitals and health systems in fulfilling growth and physician recruitment strategies 
by offering creative solutions for a variety of healthcare real estate initiatives. We 
have been a trusted partner to providers for more than 30 years, and have developed 
more than 7.6 million square feet throughout the country.

http://www.HREIResourceGuide.com
www.HREIResourceGuide.com
http://www.Navigant.com
http://www.Navigant.com 
http://www.RealtyTrustGroup.com
http://www.nexcoregroup.com
http://www.theplazaco.com
http://www.Erdman.com
http://www.Rendina.com 
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Atkins Companies
101 Old Short Hills Road, Suite PH1, West Orange, NJ 07052

973-325-7900 • www.AtkinsCompanies.com
The Atkins Companies is an industry-leading, award-winning, New Jersey-based real 
estate organization that most notably specializes in the development, acquisition and 
management of medical office properties throughout the northeast and beyond. Proud 
of the longevity of our family enterprise, we continue to cherish our strong relationships 
with health systems, hospitals and physician groups. For more information, visit  
www.atkinscompanies.com or contact Cory Atkins at (973) 325-7900.

Avison Young Healthcare Practice
www.AvisonYoung.com

The client-centric approach of Avison Young’s national healthcare practice provides 
intelligent solutions for healthcare real estate investors and healthcare providers. The 
nationally-recognized experts of our full-service healthcare group bring specialized 
expertise in the areas of advisory, brokerage, consulting and property management. 
Avison Young has rapidly grown to over 2,600 professionals in 82 offices.

Anchor Health Properties
1300 N. Grant Ave., Suite 209, Wilmington, DE 19806

302-655-1010 • www.AnchorHealthProperties.com
Anchor Health Properties is a national, full-service healthcare real estate development, 
management, and investment company focused exclusively on medical facilities. 
Anchor takes a strategic approach to navigating the extremely competitive healthcare 
marketplace, considering multiple angles, such as retail drivers, customer experience, 
branding, and efficiency of the project. Offices based in Wilmington, DE; Charlottesville, 
VA; Nashville and Knoxville, TN; Washington, DC; and San Diego, CA.

Your Complete Medical Real Estate Resource 
Helping Industry Leaders Make Smarter Medical Real Estate Decisions Through our Exclusive Data, Executive Networking and Expert Strategies.

Revolutionary Revista 
Medical PropertySearch Database

Detailed Revista
PropertyView Reports

Big Picture Revista
MarketView Reports

Revista Marketplace and 
Finance Directories

High-Level Networking
Events & Conferences
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What’s Your Story?
PR Services From Wolf Marketing & 

Media Can Help You Tell It.
Don’t waste time and money “educating” 
an ordinary PR or ad agency. Contact the 
healthcare real estate marketing experts.

P.O. Box 1467, Minnetonka, MN 55345-0467
952.960.1423  MWolf@WolfMarketing.com

www.WolfMarketing.com

http://www.AtkinsCompanies.com
http://www.AvisonYoung.com
http://www.AnchorHealthProperties.com
http://www.RevistaMed.com
http://www.WolfMarketing.com
mailto:MWolf%40WolfMarketing.com?subject=
http://www.WolfMarketing.com
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Davis
22 S. 9th St., Suite 3255, Minneapolis, MN 55402

612-338-4000 • www.DavisRealEstateMN.com
Davis, founded in 1986, is the pre-eminent Minnesota healthcare real estate firm 
and provides healthcare real estate development, property management, brokerage, 
investment and consulting services to health systems, hospitals, individual medical 
groups, specialty practices, and other healthcare organizations. For more information, 
please visit www.davisrealestatemn.com.

Minneapolis • Phoenix • Omaha • Bismarck •Tacoma

Flagship Healthcare Properties, LLC
2701 Coltsgate Road, Suite 300, Charlotte, NC 28211

704-442-0222 • www.FlagshipHP.com
Flagship Healthcare Properties is a fully integrated commercial real estate firm 
committed to healthcare. Flagship provides its clients a complete array of services, 
including investment and capital solutions; development; sales, leasing, and marketing; 
and property and asset management. Flagship has developed over 1.6 million square 
feet and currently manages over 3 million square feet of healthcare space. The firm 
invests through and is manager of Flagship Healthcare Trust, a private REIT.

HealthAmerica Realty Group LLC
3280 Howell Mill Road N.W., Suite 100, Atlanta, GA 30327

404-869-2670 • www.HealthAmRealty.com
HealthAmerica Realty Group is a full-service commercial real estate firm dedicated 
solely to the healthcare sector. Headquartered in Atlanta, the firm has been servicing 
the needs of the medical real estate market throughout the Southeast for over 20 years. 
The experienced team of professionals offers healthcare clients expertise in medical 
facility acquisitions, landlord representation, property management, investments sales 
and brokerage, asset management, development and tenant representation. 

The Keith Corporation
4500 Cameron Valley Parkway, Suite 400, Charlotte, NC 28211

704-365-6000 • www.TheKeithCorp.com
THE KEITH CORPORATION is a full-service commercial real estate firm 
headquartered in Charlotte, North Carolina. Founded in 1989, TKC cultivates trust 
and communication with our clients, by creating a fully customized approach to 
building their ideal product. The TKC product types range from single-tenant retail, 
to high-rise office buildings, to industrial warehouses, manufacturing facilities, and 
state-of-the-art healthcare projects.

Lillibridge
353 N. Clark St., Suite 3300, Chicago, IL 60654

312-408-1370 • www.Lillibridge.com
WE CREATE EXCEPTIONAL PLACES OF CARE. Lillibridge is a market-leading, 
fully integrated medical office and ambulatory care developer / owner and property 
manager with 475+ MOBs across 24M+ owned / managed sf in 240+ markets and 32 
states. With parent company Ventas, this powerhouse combination helps Lillibridge’s 
clients evolve to achieve their strategic and financial objectives during an era of 
healthcare reform and economic uncertainty. Contact Margie McHugh, SVP Advisory 
Services | mmchugh@lillibridge.com or (312) 846-4564.

HSA PrimeCare
100 S. Wacker Drive, Suite 950, Chicago, IL 60606

312-332-3555 • www.HSAPrimeCare.com
HSA PrimeCare partners with leading health care providers in the nation to create 
development, project management, leasing, monetization, and property management 
real estate solutions that address the needs of today’s patients while satisfying the 
financial goals of the health care provider. A leading developer and manager of 
medical facilities in the Midwest, HSA PrimeCare is responsible for a management 
portfolio of institutional health care properties of more than one million square feet.

Colliers International
601 Union St., Seattle, WA 98101

704-619-3931 • www.Colliers.com/EN-US/HealthcareServices
Colliers International offers a highly specialized service line supported by a 
committed team across the full spectrum of real estate services: investment sales, 
brokerage, lease administration, property and project management, plus Colliers 
360, our exclusive dashboard technology tool. This core group focuses on healthcare 
real estate, consistently delivering the best quality of technological and analytical 
solutions to support clients’ strategic missions.

Caddis
5910 N. Central Expressway, Suite 1400, Dallas, TX 75206

214-916-5750 • www.Caddis.com
Caddis is a national real estate development, management and investment firm 
focused exclusively on healthcare real estate. The firm consists of accomplished 
real estate professionals across various disciplines providing clients with expertise 
in development, acquisition, financing, construction management, leasing, tenant 
representation, property management and accounting. Caddis has developed or 
acquired over three million square feet of medical assets valued in excess of $1 billion.

http://www.DavisRealEstateMN.com 
http://www.DavisRealEstateMN.com
http://www.FlagshipHP.com
http://www.HealthAmRealty.com 
http://www.HealthAmRealty.com 
http://www.TheKeithCorp.com 
http://www.Lillibridge.com
http://www.HSAPrimeCare.com
http://www.Colliers.com/EN-US/HealthcareServices
http://www.Colliers.com/EN-US/HealthcareServices
http://www.Caddis.com
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Lincoln Harris CSG - Healthcare Group
6688 N. Central Expy., Ste. 300, Dallas, TX 75206, 214-953-1722
4725 Piedmont Row Dr., Ste. 800, Charlotte, NC 28210, 704-714-7600
424 Church St., Ste. 200, Nashville, TN 37219, 615-463-8600

214-461-2300 • www.LincolnHarrisHealthcare.com
Lincoln Harris CSG helps save money and create value by providing a range of 
best-in-class services that include facility management, transaction management, 
compliance/FMV and project management. Lincoln Harris CSG has over 20 years 
of healthcare real estate experience and currently manages and supports over 31 
million square feet of medical facilities in 21 states. We deliver client-first, strategy-
first solutions for users of healthcare real estate.

NexCore Group
1621 18th St., Denver, CO 80202

303-244-0700 • www.NexCoreGroup.com
NexCore Group develops facilites for hospitals and health systems. We solve complex 
real estate challenges through innovative building solutions and creative financial 
structures. NexCore has the superior expertise to deliver quality environments and 
flexible spaces that help grow your business, lower expenses and mitigate risk. Each 
year over 2 million patients walk through our buildings, which have been designed to 
help providers facilitate the diagnosis, treatment and prevention of disease.

Pisula Development Company
10857 Kuykendahl Road, Suite 200, The Woodlands, TX 77382

713-870-6369 • www.PinecroftRealty.com
Over the past fourteen years, our company has steadily grown to become a 
regional, full service, healthcare real estate leader with business units specializing in 
acquisitions & development, property & asset management and commercial leasing. 
In collaboration with physicians, health systems and our investor clients, Pisula 
Development Company, has broken ground on or acquired 51 projects totaling over 
2.3 million SF of commercial space.

Transwestern
Eric Johnson: 713.272.1217
Jay Johnson: 404.842.6652

www.Transwestern.com/Healthcare
Transwestern’s Healthcare Advisory Services professionals work collaboratively to 
serve the needs of both healthcare providers and real estate owners across the full 
continuum of healthcare property types and at every stage of the asset lifecycle, from 
strategy to brokerage, project management, development, and on through long-term 
property and facilities management. Our comprehensive capabilities and experience 
benefit clients with solutions customized to their specific real estate need.

Real Estate Advisors 
 & Consultants

ABZ Advisors LLC
5905 Bellona Lane
 Raleigh, NC 27612

984-200-2210
www.abzadvisors.com

Alliance Strategic Health Advisors, LLC
18484 Preston Road, Suite 102-225

Dallas, TX 75252
214-435-5500

www.alliancesha.com

Cain Brothers, a division of KeyBanc Capital Markets
277 Park Ave., 40th Floor

New York, NY 10172
212-869-5600

www.cainbrothers.com

Avison Young Healthcare Practice
www.AvisonYoung.com

The client-centric approach of Avison Young’s national healthcare practice provides 
intelligent solutions for healthcare real estate investors and healthcare providers. The 
nationally-recognized experts of our full-service healthcare group bring specialized 
expertise in the areas of advisory, brokerage, consulting and property management. 
Avison Young has rapidly grown to over 2,600 professionals in 82 offices.

Realty Trust Group LLC
2220 Sutherland Ave., Knoxville, TN 37919
865-521-0630 • www.RealtyTrustGroup.com

Realty Trust Group is a healthcare real estate advisory and services firm serving 
health systems and physician groups. We focus on helping clients reduce costs, 
create value, and support broader strategic objectives in the operations of their real 
estate portfolios through an extensive, integrated service platform including Advisory, 
Capital Projects, Operations and Transaction services.

http://www.LincolnHarrisHealthcare.com
http://www.nexcoregroup.com
http://www.PinecroftRealty.com
http://www.Transwestern.com/Healthcare
http://www.Colliers.com/En-US/HealthcareServices  
http://www.Colliers.com/En-US/HealthcareServices  
http://www.AvisonYoung.com  
http://www.AvisonYoung.com  
http://www.RealtyTrustGroup.com
http://www.Navigant.com 
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Hammond Hanlon Camp (H2C)
623 Fifth Ave., 29th Floor, New York, NY 10022

212-257-4500 • www.H2C.com
Hammond Hanlon Camp LLC (H2C) is an independent investment banking and 
financial advisory firm, and one of the nation’s leading advisors to the healthcare real 
estate industry. H2C is the nation’s most experienced healthcare real estate advisor, 
having market-leading knowledge and proven experience providing guidance to 
REITs, institutional investors, developers, healthcare systems, local/regional property 
owners and physician groups. The professionals at H2C have executed more than 
$10 billion of real estate transactions over the past 20 years. Call P.J. Camp at 212-
257-4505 or at pcamp@h2c.com.

Healthcare Real Estate Capital
1300 Elizabeth Ave., West Palm Beach, FL 33401

212-924-0628 • www.HRECap.com
Healthcare Real Estate Capital is an independent advisory firm solely focused on the 
healthcare real estate sector. Our services include asset and portfolio monetization 
/ disposition, equity / debt capital raise, joint venture structuring, developer selection 
and other assignments. Our firm has implemented over $2 billion in transaction in the 
last several years on behalf of developers, investors and healthcare providers across 
the United States.

Colliers International
601 Union St., Seattle, WA 98101

704-619-3931 • www.Colliers.com/EN-US/HealthcareServices
Colliers International offers a highly specialized service line supported by a 
committed team across the full spectrum of real estate services: investment sales, 
brokerage, lease administration, property and project management, plus Colliers 
360, our exclusive dashboard technology tool. This core group focuses on healthcare 
real estate, consistently delivering the best quality of technological and analytical 
solutions to support clients’ strategic missions.

Davis
22 S. 9th St., Suite 3255, Minneapolis, MN 55402

612-338-4000 • www.DavisRealEstateMN.com
Davis, founded in 1986, is the pre-eminent Minnesota healthcare real estate firm 
and provides healthcare real estate development, property management, brokerage, 
investment and consulting services to health systems, hospitals, individual medical 
groups, specialty practices, and other healthcare organizations. For more information, 
please visit www.davisrealestatemn.com.

Minneapolis • Phoenix • Omaha • Bismarck •Tacoma

ERDMAN
866-855-1001 • Erdman.com

Through Integrative Thinking ERDMAN helps healthcare organizations solve 
the complex problems of today and tomorrow around market opportunities and 
deployment, new operational models, consumer oriented patient experiences, and 
effective use of capital through facility planning and implementation.

Lillibridge
353 N. Clark St., Suite 3300, Chicago, IL 60654

312-408-1370 • www.Lillibridge.com
WE CREATE EXCEPTIONAL PLACES OF CARE. Lillibridge is a market-leading, 
fully integrated medical office and ambulatory care developer / owner and property 
manager with 475+ MOBs across 24M+ owned / managed sf in 240+ markets and 32 
states. With parent company Ventas, this powerhouse combination helps Lillibridge’s 
clients evolve to achieve their strategic and financial objectives during an era of 
healthcare reform and economic uncertainty. Contact Margie McHugh, SVP Advisory 
Services | mmchugh@lillibridge.com or (312) 846-4564.

JLL
200 E. Randolph Drive, Chicago, IL 60601

312-782-5800 • www.US.JLL.com/Healthcare
JLL’s Healthcare team’s mission is to enhance the patient experience, improve clinical 
outcomes, and drive financial performance through real estate and facilities solutions. 
Our deep experience servicing the broad spectrum of inpatient and outpatient facilities 
in property management, project management, capital advisory, and transactions 
allow you to deliver real-time, actionable information to reduce costs.

CBRE U.S. Healthcare Capital Markets
225 17th St., Suite 3200, Denver, CO 80202

303-628-1745 • www.CBRE.com/CM-Healthcare
CBRE U.S. Healthcare Capital Markets provides healthcare real estate investors 
with disposition, recapitalization, and debt & strategic finance strategies; advises 
healthcare providers with strategic consulting and capital planning; and assists health 
systems and physician groups in the developer selection process. CBRE Group, 
Inc. (NYSE: CBG), a Fortune 500 and S&P 500 company, is the world’s largest 
commercial real estate services and investment firm and is the leading provider of 
real estate services for the healthcare industry.

http://www.H2C.com 
mailto:pcamp%40h2c.com?subject=
mailto:www.HRECap.com%20?subject=
http://www.Colliers.com/En-US/HealthcareServices  
http://www.Colliers.com/En-US/HealthcareServices  
http://www.DavisRealEstateMN.com 
http://www.davisrealestatemn.com
http://Erdman.com
mailto:www.Lillibridge.com?subject=
mailto:mmchugh%40lillibridge.com?subject=
mailto:www.US.JLL.com/Healthcare?subject=
http://www.CBRE.com/CM-Healthcare 
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Realty Trust Group LLC
2220 Sutherland Ave., Knoxville, TN 37919
865-521-0630 • www.RealtyTrustGroup.com

Realty Trust Group is a healthcare real estate advisory and services firm serving 
health systems and physician groups. We focus on helping clients reduce costs, 
create value, and support broader strategic objectives in the operations of their real 
estate portfolios through an extensive, integrated service platform including Advisory, 
Capital Projects, Operations and Transaction services.

Sina Companies
5220 Hood Road, Suite 110, Palm Beach Gardens, FL 33418

901-240-4776 • www.SinaCompanies.com
Our team has developed more than 7 million square feet and acquired nearly 2 million 
SF of medical facilities in 35 states in the past 30+ years. Sina Companies supports 
healthcare providers’ growth, including MOBs, post acute, senior living, and specialty 
hospitals. Our approach is to provide flexibility, speed, and efficient capital, resulting 
in superior project delivery for our clients. Contact Damian Donati at 901-240-4776 or 
at ddonati@SinaCompanies.com, or www.SinaCompanies.com.

Transwestern
Eric Johnson: 713.272.1217
Jay Johnson: 404.842.6652

www.Transwestern.com/Healthcare
Transwestern’s Healthcare Advisory Services professionals work collaboratively to 
serve the needs of both healthcare providers and real estate owners across the full 
continuum of healthcare property types and at every stage of the asset lifecycle, from 
strategy to brokerage, project management, development, and on through long-term 
property and facilities management. Our comprehensive capabilities and experience 
benefit clients with solutions customized to their specific real estate need.

VMG Health
2515 McKinney Ave., Suite 1500, Dallas, TX 75201

214-369-4888 • www.VMGHealth.com
VMG Health provides expert real estate appraisal and consulting services to healthcare 
facility owners, operators, managers, lenders, tenants, and advisors. The special 
nature of healthcare real estate properties requires an in-depth understanding of the 
business, financial, and legal environment in which our clients operate. With over 
150 professionals located in Dallas, Denver and Nashville, VMG Health is exclusively 
focused in healthcare and performs 3,500+ valuations/appraisals each year.

http://www.Navigant.com 
http://www.SinaCompanies.com
http://www.Colliers.com/En-US/HealthcareServices  
http://www.Colliers.com/En-US/HealthcareServices  
http://www.VMGHealth.com
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