











Lillibridge
200 W. Madison St., 32nd Floor, Chicago, IL 60606
312-408-1370 « www.lillibridge.com

Lillibridge is the leader in the acquisition, design and construction of healthcare
facilities that appeal to patients, physicians and health system executives. Enhanced
by the strength and speed of Ventas, Lillibridge brings integrity and experience to
every relationship. Our Physicians First customer service approach strengthens
loyalty, and compliant property management practices enrich hospital-physician
relationships. You need to be certain ... trust Lillibridge.

Pacific Medical Buildings
12348 High Bluff Dr., Suite 100, San Diego, CA 92130
858-794-1900 » www.pacificmedicalbuildings.com

A full-service healthcare real estate firm that can provide leadership and advice
from the inception of a project can spell the difference between success and
failure. Pacific Medical Buildings has been providing that kind of leadership for
more than 35 years. We offer our clients fully integrated development, leasing,
property management, acquisitions and advisory services. Maybe that's why
75 percent of our business involves repeat clients. For details, contact Barry
Weinbaum at bweinbaum@pmblic.com or 858.794.1900.

Lincoln Harris
4725 Piedmont Row Dr., Suite 800, Charlotte, NC 28210
704-714-7600 « www.lincolnharris.com

Lincoln Harris CSG helps to save money and create value by providing a range of
best in class services that include development and finance, facility management,
transaction management and project management. Having over 13 years of
healthcare real estate experience, Lincoln Harris CSG currently manages and
supports over 20 million square feet of medical facilities in 21 states. We deliver
client-first, strategy-first solutions for users of healthcare real estate.

SHATTUCK
HAMMOND

PARTNERS

A Division of Morgan Keegan

Shattuck Hammond Partners
630 Fifth Ave., 29th Floor, New York, NY 10111
212-314-0325 « www.shattuckhammond.com

Shattuck Hammond Partners, a division of Morgan Keegan & Company Inc.,
is an investment banking and financial advisory firm with offices in New York,
Atlanta, Chicago, Dallas, Nashville and San Francisco. The firm offers a broad
array of strategic and financial services related to real estate, capital markets,
mergers and acquisitions. Shattuck Hammond professionals have executed
over $8 billion in real estate transactions.

Meadows & Ohly LLC
Two Sun Court, Suite 350, Norcross, GA 30092
678-282-0220 - www.meadowsandohly.com

Meadows & Ohly, LLC is a full-service healthcare real estate firm. For 38
years, we have specialized in serving hospitals and physicians with a full array
of services including: asset optimization, property management, development,
project management, leasing, strategic consulting and recapitalization relative
to medical office buildings and outpatient facilities. We unbundle these services
to fit the objectives of our hospital clients. We have significant experience with
physician ownership models as well as other capital resources that can support
projects of any magnitude. Healthcare real estate is our only business.

Trammell CrowCompany

Trammell Crow Company
2001 Ross Ave., Suite 3400, Dallas, TX 75201
214-863-3260 « www.trammellcrow.com/healthcare

Founded in 1948, Trammell Crow Company is one of the nation’s leading
developers and investors in real estate. TCC has completed projects totaling
500 million sf and over $50 billion in value. Since 2002, we have completed
healthcare projects valued at $2.5 billion for market leaders across the country.
These valued relationships have consistently produced repeat assignments as
a result of TCC’s performance. TCC has the experience and capital to exceed
your expectations.

Navigant Consulting
30 S. Wacker Dr., Suite 3100, Chicago, IL 60606
312-583-5700 » www.navigantconsulting.com

Navigant Consulting delivers integrated strategic, operational, financial and
facilities solutions which result in reduced costs and increased operational
performance for hospitals and health systems nationwide. Navigant Consulting’s
servicesinclude strategic and operational planning, program/project management,
real estate advisory, development, and third party capital.

Wilmoth & Associates
6381 Trietsch Road, Sanger, TX 76266
940-458-2860 « www.wilmothassociates.com

Wilmoth & Associates is an 11 year old firm assisting healthcare investors
increase cash flow through the identification of items in acquired facilities and
new construction qualifying for shorter recovery periods and bonus depreciation
under the income tax regulations. The firm is led by a former partner and firmwide
head of Arthur Andersen’s cost segregation service line. Their professional staff
has over 175 years of combined experience in providing cost segregation and
valuation services.
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Dear Reader:

If youre reading this, youre undoubtedly
involved in the healthcare industry, perhaps
as a hospital or health system CEO or CFO,
or youre responsible for your organization’s
real estate. 'm sure we don’t have to tell you
that the healthcare industry, as well as your
hospital or system, is in for numerous and
quite drastic changes in the next few years.

Obviously, you'll spend plenty of time and
great expense dealing with the Patient
Protection and Affordable Care Act, also known as healthcare reform, the
hiring of physicians and the acquiring of physician practices, and adapting to
pending requirements of the U.S. Financial Accounting Standards Board (FASB)
concerning leases, among myriad other changes.

In response, you'll be trying to become more efficient and grow revenues and
market share in order to counter dwindling reimbursements and rising expenses.
Interestingly, as all of the coming changes impact your system, delivering services
in lower-cost settings — such as medical office buildings (MOBs), clinics, surgery
centers, freestanding emergency departments (EDs) and perhaps others — will
likely become a more important part of your business strategy.

As Robert Mitsch, VP of health facility planning for Sacramento, Calif.-based
Sutter Health, said at an MOB conference in 2010: “We're ... looking at taking
everything out of the acute-care setting and putting it into medical office buildings
- I mean everything”

Just as you and your organization are preparing to make changes in how you
deliver services, the companies and professionals involved in healthcare real estate
are also altering the way they serve you. Over the years, you've probably come to
rely on certain real estate firms when you've contemplated selling, or monetizing,
MOBs, developing new outpatient facilities, managing your properties and
leasing space. And while these firms are certainly willing and capable of carrying
out those duties, they are also prepared to become more of a strategic advisor to
your organization, especially when it comes to capitalizing from all of what real
estate can offer.

As Peter Volas, director of real estate for the Cleveland Clinic, says in an article
that starts on Page 3 of this publication: “We are going to expect our vendors to
become our partners in the truest sense”

This edition of the HREI" Resource Guite” includes a collection of articles that we
believe are both informative and educational as you strategize for the future. Of
course, the true “resource” of this publication starts on Page 19, where we present
our popular directory of service firms. These companies provide a vast array of
advisory services you're likely to need as you prepare for an era of big change.
Those services include property development, property management, program
management, monetization, leasing, financing, design and more.

Please enjoy the 2011 HREI" Resource Guide". We wish you success during the
rest of this year.

John B. Mugford
Editor

PS. Please note that the full content of the 2011 HREI" Resource Guide™ is also available

Healthcare Real Estate Insights™

Editorial: John B. Mugford
Publisher: Murray W. Wolf

Design: Melissa Arnold
Administration: Elizabeth J. Atkinson

Editorial Advisory Board

E. Hunter Beebe, Healthcare Real Estate Capital
Chris Bodnar, CB Richard Ellis

Philip “P.J.” Camp, Shattuck Hammond Partners
Jeffrey H. “Jeff” Cooper, Savills LLC

Vincent M. “Vince” Cozzi, Ventas Inc.

Mark D. Engstrom, Healthcare Trust of America
Devereaux “Dev” Gregg, Cogdell Spencer Inc.
Kirk Guilanshah, Memorial Hermann Health System
Sharon Harper, Plaza Cos.

Judson “Jud” Jacobs, Trammell Crow Co.

Todd Kibler, Hammes Co.

James “Jim” Kornick, NorthMarq Capital
Angela Mago, KeyBank Healthcare Group
James M. “Jim” Moloney, Cain Brothers & Co.
William B. “Will” Roberson, Health Care REIT Inc.
Robert A. “Bob” Rosenthal, Pacific Medical Buildings
Malcolm S. Sina, DASCO Cos.

John R. Smelter, Marcus & Millichap

Kevin Snitchler, Meriter Health

Roni Soffer, ProMed Properties Inc.

Ronald K. “Ron” Steen, Lincoln Harris LLC

Jon M. Sullivan Jr., Texas Health Resources
Brent D. Tharp, GE Healthcare Financial Services
Thomas W. “Tommy” Tift lll, HealthAmerica Realty
Todd H. Varney, Rendina Cos.

Gregory C. “Greg” Venn, NexCore Group LP
Deeni Taylor, Duke Realty Corp.

Peter Volas, Cleveland Clinic

Jonathan L. Winer, Seavest Inc.

Contact Us

HREI" Resource Guide" is published by
Wolf Marketing & Media LLC

Box 1467, Minnetonka, MN 55345

(952) 960-1423; Fax: (952) 960-1426

Editorial/News Releases
editor@hreinsights.com

Marketing Services
publisher@hreinsights.com

HREI" Subscriptions/Changes of Address
info@hreinsights.com

U.S. $599 per year. Minnesota residents: Add 6.65% state sales
tax. Hennepin County, Minn., residents: Add 7.275% state and

county sales tax.
All content copyright © 2011

online at www.HREIResourceGuide.com, including the full text of the articles in this

by Wolf Marketing & Media LLC. It is a violation of Federal law
print edition, as well as a searchable database of all the directory listings. Y J

to photocopy or in any way reproduce any part of this publication
without the advance written consent of Wolf Marketing & Media LLC.

40 | 2011 HREI" Resource Guide™



